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FORD PREDICTS * x 
ADOPTION OF REVIVALS see 
S-DAY WEEK .sxss:tisc s-t 


automobile business is no longer | 
|“*just around the corner.” 


It’s here, | 
| according to official sales facts re- 
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| Company. 

Unemployment | The upward trend in new car 
| sales, so freely predicted after the 

Problem | big automible shows got well unde! 

: | way a month ago, took concrete 

M: _— | form in the reports of actual deliv- 
arch 3 eries of new Nash cars at all Nash 


IAMI, Fla., 
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PER CAPITA 


Smaller in the 
Larger Cities 


ASHINGTON, March 38. 
—The per cent. of the 


Edsel Ford, president | 
of the Ford Motor Company, | 


stated here today that he saw 
in a five-day week for indus- 
try a partial solution of the 
unemployment problem. He 
stated his belief that all large 
manufacturers would come to 
the five-day week sooner or 
later. 

Mr. Ford said industry had shown 
it could, by working at capacity, 
more than supply the demand for 
products and that this naturally led 
to a surplus of labor. 

In regard to present conditions, 
Mr. Ford said he thought business 
was making gains but could not say 
when it would reach the position of 
former years. 

Eighty thousand men are now 
employed by the Ford Motor Com- 
pany in this country, which com- 
pares with a normal operating force 
of slightly more than 100,000. 

Operations of the Ford Motor 
Company in Europe have not been 
affected by high tariffs, said Mr. 
Ford. 


HUPP SHIPMENTS UP; 


FURTHER GAINS SEEN| 


Detroit, March 3.—Hupp Motor 
Car Company shipped 1,908 cars in 
February, compared with 1,561 in 
January, an increase of 22.2 per cent. 
In February, 1930, the company 
shipped 2,029 cars. 


(Continued on Page I1) 


CAR BUYING 
"IMPROVES IN 
NEW ENGLAND 


‘Five States Report In- 
creased Volume 
Since Jan. 1 


EW YORK, March 3.— 
Reports of new passen- 
| ger car registrations in Janu- 
| ary in five New England 
|states indicate that a revival 








| 


|of automobile buying is under | 


| way in that section of the 
country. 


The rate of decline in sales from 


from that prevailing during final 
months of last year and a slight up- 


| emo over December was registered 


| The five 


in January. 
have re- 
Rhode 


States that 


ported are Connecticut, 


a year ago has been cut materially | 


| retail volume represented by | 
}automotive sales is inversely | 
proportional to size of the 
city, census of distribution 
figures indicate, 

In Chicago, the automotive sales, 
totaling $252,380,068 in 1929, ac- 
counted for only 11.72 per cent. of 
the city’s retail volume, while i 
Los Angeles, the automotive sales, 
amounting to 4220,226,641, represent- 
ed 22.85 per cent. of that city’s 
total. Chicago has a population of 
3,375,235 and Los Angeles, 1,238,048 

In the smaller cities, the automo- 
| tive sales represent larger percent- 
ages of the retail totals. The aver- 
age per cent. of retail total repre- 
|} sented by automotive sales in five 
representative cities of the 100,000 
population class, is 19.36; in five 
representative cities of the 50,000 
population class, it is 22.87; in five 
representative cities of the 25,000 
population class, 23.47; and in five 


cities of the 10,000 population class, | 


| 26.5 per cent. of the retail volume. 
Since the automotive sales natur- 
ally vary considerably among the 
cities, the average per cent., as a 
consequence, is always low. Hence 
| the average for the two metropolitan 


(Continued on Page 2) 
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Detroit Makers Report 
MOTOR SALES Car Output Schedules 
NOT UNIFORM Held to Actual Sales 


Sees It as Solution for) veaied today by the Nash Motors Per Cent. of Volume Is Producers Hopeful but Cautious as Heavy Buying 


Better Tha 


Season Approaches; First Quarter 


n Expected 


| ETROIT, March 3.—With the final month of the first 


quarter under way, au 


tomotive executives here are 


maintaining the cautious attitude that they have held since 


the beginning of the year. 
policy of keeping production 


* 


N.ALF.C. FAVORS. 


ONE MEASURE; 
_ RAPS ANOTHER’ 


Hits Recording Bill; 
Favors Colorado 
Proposal 


HICAGO, March 3.—Ad- 

vocacy of one and dis- 
|approval of one measure now 
' before state legislatures is ex- 
pressed in bulletins issued to- 
day by C. C. Hanch, general 
manager of the National As- 
of Finance Com- 
| panies. 

The bulletin states in part: 

“Tennessee Senate Bill No. 361) 
provides that all contracts for the 


conditional sale of personal prop- 
erty to be good and valid as to 


There is no deviation from the 


strictly in line with retail 
demand. 

Some companies during February 
had to make rush shipments to meet 
unexpected demands from various 
sections. Oakland was called upon 
to rush train loads of vehicles on 
ten occasions during February. Sev- 
eral companies have had to step up 
production unexpectedly to meet de- 
mands for certain body models. 

Improvement in crop conditions, 
rain and snow in various sections 
have brought immediate reactions in 
| automotive sales. While there is 
|® general reluctance among execu- 
| tives to be quoted on present condi- 
|} Lions, a number of important offi- 
|cials have stated that February sales 
and prospects for March are better 
than they expected in January. 
They refuse to commit themselves as 
to whether they believe that devel- 
opments have proceeded far enough 
to indicate a real buying revival 
or are simply due to seasonal im- 
pulses. A number of executives have 
expressed the belief that a fair pro- 
portion of the soldiers’ bonus money 
will be invested in automotive equip- 
ment. 

February sales and the prospects 
for March indicate that the first 
quarter will make a better showing 
than was expected, and with gen- 
eral business showing some im- 
provement, leading executives be- 
lieve that the definite determina- 
tion of profit possibilities for 1931 


The management looks forward to! Island, Maine, Vermont and New 
a reasonable increase in March, ac- Hampshire, and their aggregate 
cording to R. S. Cole, vice-president | sales were 2,203, as against 2,506 in 
in charge of sales, but states that | January, 1930, and 2,165 in Decem- 


"hie: C _ “9 ,| persons without notice thereof shall 
Chicago, March 3.—An emergency | << atta af te 


meeting of the American Petroleum | Pe recorded me ’ 
Institute’s general marketing com-| Register of Deeds in the ng 
| mittee was held here today to for-| Where the seller resides. This bill) 


will come early in the second quar- 
ter. April and May sales will prob- 
ably tell the tale. If February and 
is objectionable and should be op- | March business enable the majority 





production 1s being held strictly in| 


line with retail deliveries. 


(Continued on Page 11) 
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Late News Flashe 


ETROIT, March 3.—Walter C. Keys has severed his 

connection with the United States Rubber Company, 
with which he has been manager of automotive development 
in the mechanical rubber division for the past four years. 
He expects to continue his automotive sales and engineering 
work and has an office in the Stephenson Building in 
Detroit. 


- * ~ | 

Toledo, O., March 3.—Willys-Overland announces that 

it has set a production schedule of 10,000 vehicle units for | 
March, which compares with 7,000 units produced in Feb-| 
ruary, an increase of 3,000 cars and trucks. 


* 7. +. 
Trenton, N. J.. March 3.—The New Jersey Legislature 
has passed a bill authorizing the Port Authority of New 
York to issue bonds to finance the construction of a tunnel 
between Weehawken, N. J., and West 38th Street in New! 


York city. 
* 


~ - 

Amsterdam, Holland, March 3.—The Ford Motor Com- 
pany of Holland and municipal authorities of this city have | 
signed a contract whereby the company acquires forty acres | 
on the western side of the harbor for the erection of a new | 
plant to cost about $350,000. Construction will begin as/ 
goon as the city council approves the contract. 


} mulate a policy with respect to the 
Federal Trade Commission's 
cent action in withdrawing its ap- 
proval of eighteen rules of the in- 
stitute’s marketing code and rewrit- 
ing two of three remaining rules. 
The meeting was a closed session 
held under the chairmanship of Ed- 
ward G. Zubert, president of the 
Standard Oil Company of Indiana. 
Courses being considered are pro- 
ceeding with the revised code as ap- 
proved by the Federal Trade Com- 
mission’s petitioning the commission 


(Continued on Page 2) 


| TODAY 


| Sparks from Detroit 
| Price revisions felt in medium 


Editorial: “Automotive Wage- 
Earners” 

Contemporary comment 

Buick dealer finds contract service 

Page 8 
Engineering news Pages 10, 11 
REFERENCE TABLES 

Cumulative January new passen- 
ger car registrations....Pages 6, 7 

Passenger car equipment and ac- 

cessories Page 

umulative February new com- 

mercial car registrations..Page 11 


9 
Cc 
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Tllinois Sales o 


(Continued on Page 2) 


{ Nine Cars % 


In February Exceed 1930 


EW YORK, March 3.— Retail 

sales of nine makes of passenger 
|cars in Illinois in February were 
'greater than in the corresponding 
month of last year, and the same 
nine makes also showed an increase 
|in aggregate sales in the first two 
|months of this year over the corre- 
| sponding period of 1930, according 
| to the complete registration returns, 
| now available for that state. 


Nineteen makes of cars were more | 


| heavily sold in February than in the 
| preceding month, according to the 
| figures. : , 

| The nine cars showing gains in 
|February and the first two months 
|over a year ago and the comparative 
totals foliow: 
| February—Auburn, 332 against 
102: Cadillac, 69 against 38; Cord, 
127 to 25; Dodge, 482 to 411; Nash, 
206 to 172; Oldsmobile, 355 to 270; 
| le le 43 to 34; Studebaker, 
307 to 297, and Willys, 199 to 140, 


Two months—Auburn, 608 to 151; 
| Cadillac, 155 to 79; Cord, 42 to 40; 
Dodge, 823 to 807; Nash, 409 to 383; 
Oldsmobile, 538 to 513; Pierce-Ar- 
row, 78 to 71; Studebaker, 601 to 
1578; Willys, 357 to 254. 

February sales of Reo were 48, as 
compared with 50 in the corre- 
sponding month of last year, while 
for the first two months the total 
for this car was 124, as compared 
| With 124 a year ago. 
| Cars more heavily registered in 
| February than January were 
| Auburn, Cord, De Soto, Dodge, Essex, 
Ford, Graham, Hudson, Hupmobile, 
La Salle, Lincoln, Nash, Oldsmobile, 
|Pierce-Arrow Pontiac, Studebaker, 
Stutz, Whippet and Willys. Chrys- 
ler’s February total was the same 
as that of the preceding month, 

Following are new passenger oar 
registrations in Illinois in February, 
1931, as compared with the corre» 


<a 
(Continued on Page 4) 4.4) 








Notable Gains 
Occur in 


[R@tAn arose, IND., March 3.— 


Some notable gains in employ- 
ment and prospects for further im- 
provement in the near future were 
features of the weekly business and 
industrial survey of Indiana con- 
ducted by the Indiana Daily Times. 

Former employees of the Inland 
Steel Company at Indiana Harbor, 
to the number of 1,000, are expected 
to return to work @s a result of 
putting a fourth blast furnace in 
operation. Of the twelve open 
hearths in the No. 1 plant of the 
company, eight are now in opera- 
tion, as are ten of the fifteen in No. 
2 plant. 

A total of 171 men™ have been 
added to the pay roll of Servel, Inc., 
of Evansville, in the last two wéeks 
and production schedules are 12 per 
cent. above those in effect at this 
time last year. Production of a new 
type of commercial truck body with 
a refrigeration unit has been start- 
ed. Many Evansville men are ex- 
pected to be employed in construc- 
tion of the $5,000,000 Louisville & 
Nashville Railroad bridge crossing 
the Ohio River to Henderson, Ky. 

The Bloomington Limestone Com- 


N. A.F.C. COMMENTS - 
ON LEGISLATION 


(Continued from Page 1) 


posed on the following grounds: 

“It puts an unnecessary burden 
of annoyance and expense on both 
seller and buyer, for of course the 
cost of recording will be passed on 
to the buyer. In a majority of 
states when any public record is 
required filing rather than record- 
ing is the rule, ie. a deposit of a 
copy of the contract rather than 
a transcription thereof. This is 
both cheaper and better, but we 
fee] that neither is necessary. If 
any public record is to be required, 
it should be by filing, not by record- 
ing, and for a very small fee. A 
large fee defeats the purpose of such 
a law. There will always be in- 
stallment sellers who will take the 
risk of occasional losses rather than 
pay the fee. The higher this fee, 
the greater the percentage of sellers 
who will do so 


“Colorado Senate bill No. 411 pro-' 


vides for a revision and re-enact- 
ment of the law relating to the title 
and registration of motor vehicles 
Colorado already stands in the ranks 
of those states which have certifi- 
cate of title laws designed to dis- 
courage the theft of motor vehicles 
and to make more difficult the buy- 
ing and selling of automobiles which 
have been siolen. 

“This bil] is designed to strength- 
en the weak points of the present 


law. and we feelsure it will prove to} 
be a very substantial improvement. | 
‘all of Newark. 


It provides for complete and ade- 
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in Industry _ 
Indiana Cities 


pany has received an order for 58,- 
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PER CAPITA MOTOR 


SALES NOT UNIFORM | 


(Continucéd from Page 1) 


cities—Chicago and Los Angeles 


|000 cubic feet of its product to be ould be 12.29 per cent., although | 


used in construction of the $650,000 
Union Building at Indiana Univer- 
sity. 

Production in the 
factory of the Auburn 
Company has reached a new high 
| peak, with unfilled orders running 
into the thousands. Employment 
is being given 2,349 persons at the 
southern Indiana factory, it was 
state. 

With more than 200 persons on 
the pay_roll officials of the Mid- 
States Steel and Wire Company, 
Crawfordsville, announced a record 
week this year. The week was the 
best in the history of the company 
and out outlook for business during 
the spring and summer months is 
excellent. 

Recent shipments of the La Fon- 
taine Handle Company of Decatur 
include one of 9,000 hay fork units 
to Sweden. . 

About two hundred miners 
turned to work with the resumption 
of mining orerations at Princeton 
involving a pay roll of $400,000 a 
month. 


re- 


quate records and proper indexing. 


Especially meritorious are the pro- 
visions designed to prevent the con- 
cealment of the existence of mort- 
gages on the car and to make it 
impossible for mortgaged vehicles to 
be sold under a false representation 
that they are free and clear from 
encumbrances.” 


CAR PRODUCTION 
HELD TO SALES 


(Continued from Page 1) 


of companies to break even or show 
a small profit on the first quarter, 
the second three months can 
faced with confidence. 

One leading manufacturing exec- 
utive, while declining to be quoted, 


expressed the conviction that April | 


would show a considerable shortage 
of cars in certain classes. He be- 
lieves that a real revival in buying 
is in its early stages, and that it will 
become definitely apparent in April. 


eft time may be summed up as one 
of hopeful caution, with no one 
willing to commit himself to posi- 
tive predictions. It may be noted, 
however, that the factor of hopeful- 
ness is a recent development and is 
founded on actual developments in 
the market 


NEW SERVICE STATION 
Newark, N. J., March 3.—Kaes 
Brothers’ Service Station, Inc., has 
been organized by William Kaes, 
Fred C. Kaes and Ernest O. Kaes, 


If you are asked as 
to what kind of car 
upholstery positively 
won't shine clothing 
... the answer is 


SU 


( HASE 


The 
PERIOR MOHAIR 


“Save With Velmo” 


Connersville | 
Automobile | 


be | 


The Detroit attitude at the pres- | 


in Los Angeles the automotive sales 
represented 22.85 per cent. of the 
retail total. 

Sales of all commodities are 
pendent upon many 
other than density of 
Climatic and industrial conditions 
wield great influence on retail sales 


Straws Point Upward 


* 


* * 


de- | 
conditions | 
population. | 


Ford’s Salvage Plant 


. * - 


Lucius M. Wainwright 


The trading territory of the city and | 


its location in an agricultural or in- 
dustrial section are likewise govern- 
ing factors. However, average fig- 
ures based on representative cities 
should be indicative of prevailing 
general conditions. 

The automotive classifications of 
the census included not only estab- 
lishments selling automobiles and 
parts and accessories, but also those 
doing repair work and rendering 
service, i. e. battery and gasoline 
stations. 

The population, automotive sales 
and the per cent. of retail total in 
the various cities used in the fore- 
going computations, follow: 

¢ 
Retail 

Vol 
18.42 
19.83 
19.37 


18.31 
18.71 


100,000 cla 
pulation 
287,861 
104,969 


populatior 
Po 
Denver + o8 
Peoria, Ill o* 
Portland, Ore.. 301,890 
San Francisco .. 634,394 
Wilmington + 106,597 
50,000 population 
|} Evanston, Ill. .. 
Pasadena, Cal... 
Rockford, Ill. 
|Sacramento, Cal. 
| Saginaw, Mich... 
| 25.000 population 
Alameda, Cal. . 
Bellingh'm, Wash 
La Fayette, Ind. 
Semel, GP cccoune 
| 0,00 Island, Ill. 


13,952,821 
41.¢ 
91,362.571 
12,191,261 


9 


class 
63,338 
75,875 
85,864 
93,685 
80,715 
class 
34,367 
30,823 
26,240 
42,287 
37,953 
class 
13,652 
16,619 
14,789 
14,027 
18,299 


10,601,648 
16,004,856 
11,978,721 
15,484,517" 


10,000 population 
Palo Alto, Cal.. 
Casper, Wyo ; 
Marquette, Mich. 
New Castle, Ind. 
Salem, Ore 


OIL LEADERS AT 
EMERGENCY SESSION 


(Continued from Page 1) 


1 


to reinstate the old code, or proceed- 
ing with the old code without the 
sanction of the commission. 

In the event that the latter course 
is adopted it probably would mean 
| that the problem would be sub- 
mitted in a test suit in the courts. 

Much significance is attached to 
the outcome of the deliberations, for 
upon them may rest the policy of 
the Federal Trade Commission with 
respect to 127 other codes adopted 
by the various industria] and trade 
organizations of the nation. 

Others taking part in the 
sions were E, B. Reeser, president 
|of the Petroleum Institute; K. R 
; Kingsbury, president of the Stand- 
ard Oil Company of California: W 
M. Irish, president of the Atlantic 
Refining Company: Walter C 
Teagle, president of the Standard 
Company of New Jersey, and Judge 
|C. B. Ames, counsel of the Texas 
| Corporation. 


_HOUDAILLE-HERSHEY 
| REPORTS LOSS FOR 1930 


Chicago, March 3.—Preliminary 
statement of the Houdaille-Hershey 
Corporation for 1930 shows a net 
| loss of $157,406 for the year ended 
December 31. This figure does not 
}include the earnings of the Mus- 
| kegon Motor Specialties Company 
|for the year 1930, amounting to 
| $181,765, as the acquisition of this 
| company by Houdaille-Hershey was 
| not fully completed until early in 
January. 


iscus- 


|| Classified 
| Advertising 


Classified Rates 5c Per Word 


WAREHOUSE PROPOSITION WANTED 


BY ALBANY, N. Y. Concern, to house and 
make shipments for responsible manu- 
facturer, seasonable or yearly account 
acceptable. Concern very well known, has 
| large buildings, conveniently located, arge 
| Organization. Territory served Central and 
| Northeastern New York, Western Mass 
and Vermont. Now associated with na- 
| tionally known manufacturers. 


BOX 276, 
AUTOMOTIVE DAILY NEWS 
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* * ok 


ODAY’S column is built largely of straw—a few straws 

which show the direction in which the spring trade 
winds are blowing. 

For instance, news comes from Boston that on Wash- 
ington’s Birthday, which marks the opening of the spring 
selling season in New England, Fred Ordway sold in his 
Beacon Street store eighteen Essex, seven Hudson and 
twenty-one used cars, while in his Bangor, Me., store his 
men retailed ten Essex and three Hudson cars. 

Ken Moore, the N. A. C. C.’s traffic expert in charge of 
the Detroit office, tells me of meeting a high executive of 
the Michigan Central, who was surprised at the unusual 
demand for the wide-door automobile freight cars at the 
present time. This brass hat declared that the supply he 
usually keeps on hand in the Chicago yards, subject to call, 
had been completely exhausted and that he had had to draw 
on St. Louis for seventy-five freight cars of this type for 
immediate use in the Detroit area. 

This hooks in with the Oakland-Pontiae activity last 
week when the factory loaded fifty freight cars with 200 
units, filling an emergency order from Minneapolis and St. 
Paul, which needed them to relieve a car shortage. This, by 
the way, is the second of that sort of thing Pontiac has had 
recently, the other being a hurry-up shipment of 380 cars to 
the Pacific Coast. 


. * 


te ae of a different sort was the telephone call 
received the other day by J. B. Graham, president of 
'Graham-Paige. Victor Irueta, Graham distributor for 
Argentina, was on the other end of the wire, 5,000 miles 
away. He wanted to tell Mr. Graham not only how well he 
likes the new line, but also that Argentina is fast emerging 
from its business depression and is expecting a great 
improvement in conditions this year. 
* + * 
HONING R. K. McKenzie at the Durant plant in Lansing, 

I was told that the factory is running five days a week; 
that whereas February production was 30 per cent. in excess 
of January’s, it was expected that March will be 50 per cent. 
better than February and April 50 per cent. better than 
March. 

Incidentally, McKenzie announced that the 6-12 line has 
something new, the Tourist Special, fitted with six wire 
wheels and listing at $845. 

* * 
AST time this column reported it—the latter part of 

October—Ford had junked or salvaged 35,000 old cars. 
Since that time the slaughter of the derelicts has continued 
without a let-up. As of today, we are notified that the count 
is 50,000, all knocked in the head at the Rouge plant. Under- 
standing that the company allows $20 for each of the junkers, 
it is easy to figure that in the year this junking plan has been 
in force the Dearbornites have paid out a cool million dollars 
for these used-to-bes in their efforts to rid the highways of 
these menaces. 

On the credit side we are told that to date more than 
21,500 tons of steel has been obtained from the old cars, not 
to mention salvaged tires, glass, batteries, floor boards, 
upholstery and other materials. 

. oF * 
UCIUS M. WAINWRIGHT, president of the Diamond 

Chain and Manufacturing Company of Indianapolis, died 
the other day at Miami, the Automotive Daily News tells us. 
Another of the old guard gone! Mr. Wainwright, although 
in the accessory end, really was a big factor in the car- 
making branch of the industry, for he was one of that 
coterie of hard-headed Hoosiers, which also included A. C. 
Newby, Carl Fisher, Jim Allison, Frank Wheeler and J. J. 
Cole, who almost made Indianapolis the hub of motordom, 
instead of Detroit. He was a chainmaker in the bicycle era 
and naturally followed the same line when the automobile 
came along. He was prominent in many of the automobile 
promotions of those early days. 

From the inception of the old Motor and Accessory 
Manufacturers’ Association, now the Motor and Equipment 
Association, up almost to the merger, he was its treasurer. 
| He held that title about as long as did Horace Bonnell, Dodge 
distributor in Newark, N. J., who for years and years was 
treasurer of the American Automobfle Association. 


. 


- 





Price 


ADDED QUALITY 
FOR LESS MONEY 


Comparisons Drawn Be- 
tween Now and 
W YORK, March 3.— 


Year Ago 
N* 
Rez adjustment of retail 


automobile prices within the 
past year to lower levels, 
previously reviewed in recent 
issues of Automotive Daily 
News in price classifications 
up to $1,000, also was much 
in evidence in the medium 
price group. 

This is the third of a series of 
articles discussing price changes in 
the various classifications, the first 
having taken up the cars selling up 
to $750 and constituting the lowest 
priced group, and the second having 
dealt with cars listing from $750 to 
$995. 

This article is concerned with cars 
listing at from $1,025 to slightly 
above $1,600, covering what may be 
described as the medium range. 
The prices have been taken from 
the price tables appearing weekly 
in Automotive Daily News. 

As was the case in the low 
medium and lowest priced groups, 
considerable revision of lines of cars 
has been made in the medium range 
For this reason, it is difficult in 
some instances to obtain exact cor- 
responding models for price com- 
Parison purposes. When the range 
of the price revisions is referred to 
in the following discussion, refer- 
ence is made only to the models for 
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| 


which comparative prices are ayail- | 


able 

The number of body styles has 
been reduced in some lines of cars, 
this having becn one of the manu- 
facturing economies put into effect 
during the past year by the auto- 
motive industry. Unpopular body 
types have been eliminated and pro- 
duction efforts concentrated on the! 
more popular cars, 

As pointed out previously, 
other economies have contributed to 
the lower prices now prevailing. In 
cases where prices are unchanged 
from a year ago at this time, it is 


; Touring 
many | 


found that the quotations of twelve | 
months ago represented downward | 


revisions had been put in force a 
Short time before 

Lower prices 
lower quality 
priced 
contrary is true in most cases, The 
quality of the cars has been im- 
proved, and much in the way of 
added convenience and comfort for 
the passeenger has been added. 

The Buick Motor Company, the 
leading producer in its price range, 
this year is offering an eight- 
cylinder car at a lower price than 
prevailed on the Buick six of last 
year. 

In 
eight 


not meant 
medium- 


have 
in the 


comparing the lowest-priced 
with the lowest-priced six of 
last year, it is found that the eight 
ranges from $235 to $255 lower. The 
car has been slightly shortened, 
however, and the wheel base this 
year is 114 inches, as against 118 on 
the lowest-priced six of last year. 
The Buick 8-80, on a 124-inch 
wheel base, however, lists at $25 per 
model higher than the correspond- 
ing line of six-cylinder cars of 1930 
The Buick 8-90, on a 132-inch wheel 
base, also lists $25 higher, with the 
exception of a limousine type, on 
which this year’s price is $35 lower. 
Sharp price readjustments have 
been made by the Chrysler Corpo- 
ration on the Chrysler car, bringing 
it into a lower price range. 
Chrysler eight of this year lists at 
from $160 to $260 lower than the 
Chrysler 6-77, the corresponding 
model in the Chrysler 1930 set-up. 
The Graham special eight is sell- 
ing this year at from $350 to $440) 
below last year’s list prices. Graham | 
price revisions on the lower-priced 
Models were covered in an earlier 
story. 
The hirger-priced Hudson eight 
has been lowered in price from $100 


; Compares 
|of last 


group of cars, and just the | 


The | 


}comparison is made with the twin- | 


to $155, and the Hupmobile series C 
is $150 to $225 below the price of a 
year ago at this time. 

A comparison of two correspond- 
ing Nash models reveals a downward 
révision of from $130 to $250, while 
Peerless prices on corresponding 
models are unchanged from a year 
ago. The Reo Flying Cloud is $100 
lower 

The Carporation has 
completely revised its line of cars, 
with the result that contrasting 
price trends have been in evidence. 
The Studebaker Commander 8-70 
has been increased in price on sev- 
eral body types and reduced on one. 
The Studebaker Dictator eight has 
been reduced $145 to $165 Free 
wheeling has been added since a 
year ago 

Following are comparisons be- 
tween prices prevailing at the pres- 
ent time and those in force a year 
ago on six and. eight-cylinder 
cars, with base prices from $1,000 to 
slightly above $1,600, where such 
comparisons are made possible by 
similar body styles. The prices are | 
taken from Automotive Daily News 
files. 


Studebaker 


BUICK 8-50 


The Buick 8-50, an eight-cylinder | 
car, with a wheel base of 114 inches, 
the lowest-priced Buick in this} 
year’s line, compares as follows with 
the Buick 40, the lowest-priced 
Buick six of a year ago, having a} 
wheel base of 118 inches: 
1931 
$1,025 
1,035 
1,055 


1930 
$1,260 
1,270 
1,310 
1,310 
1,330 
BUICK 8-80 
The Buick 8-80, in the 1931 line, is 
an eight with a wheel base of 124| 
inches, and it is compared with the 
Buick 50 of last year, a six with a 
wheel base of 124 inches: 
1931 
. $1,535 
Four-door sedan 1,565 
BUICK 8-90 
The Buick 8-90 in the 1931 line is 
an eight with a 132-inch wheel base, 
and the following prices are com- 
pared with the Buick 60 of the 1930 
line, a six with a wheel base of the 
same length: 


Business coupe 
Two-door sedan 
Sport roadster........ 
Phaeton 

Four-door 


1930 
$1,510 
1,540 


1930 
$1,585 
1,595 
1,695 
1,740 
760 
1,910 
2,070 


1931 
Sport roadster 
Sport coupe 
Coupe (RS) 
Four-door sedan 
Seven-pass. sedan 
Limousine sedan 
CHRYSLER EIGHT 
Chrysler eight this 
with the Chrysler 77 
year: 


year 
Six 


The 


Roadster (RS) . 
Royal coupe (RS) 
Royal sedan ; 
Royal coupe (spec.) .. 
Royal sedan (spec.) 
Convertible coupe 
GRAHAM (Special Eight) 
1931 
Sedan $1,245 
Coupe (RS) ; 1,155 
HUDSON EIGHT 
This Hudson eight has a wheel 
base of 126 inches and must not be 
confused with the smaller Hudson 
eight listing at below $1,000 
1931 


$1,595 
1,595 


1930 
$1,300 
1,295 


Touring sedan 
Brougham 
HUPMOBILE (Series ©) 
$1,595 
1,595 
1,595 
1,615 
1,685 
1,705 
NASH 8-90 
Nash Motors Company this year 
has a line consisting of one six- | 
cylinder car and three eights, while | 
a year ago at this time there were 
two sixes and .one eight. The fol- 
lowing 1931 prices are on the Nash | 
8-90, an eight-cylinder car, with a 
wheel base of 133 inches, while the 


$1,745 
1,745 
1,820 
1,765 
1,835 
1,855 


Sedan 

Coupe (RS) 
Cabriolet (RS) 
Victoria coupe 
Sport phaeton 
Town sedan 


ignition Nash eight of the 1930 line: 

1931 1930 
Four-door sedan......$1,565 $1,795 
eR Ks eee sa es 1,695 
Cabriolet 1,695 
Coupe (RS) ,.. . 1,745 
Victoria 1,765 
Seven-pass, sedan..... 1,925 
Limousine 


1,875 
1,975 
2,045 
2,195 
2,385 


| Coupe 


laddition to the longer wheel base 


| Regal sedan 


| Sedan 


| Victoria coupe 
| Sedan 


| spoke. 


| hof Motors, 
| Corporation, 


1,915 | 


(Standard Eight) 
$1,495 


PEERLESS 
Sedan 
(RS) 
Club sedan 
Brougham 
Cabriolet 
REO FLYING 
. .$1,695 
‘ 1,695 
fore egoing Reo prices, 
for 1931 are on the Flying Cloud, 
with a wheel base of 125 inches 
while those for last year are on the 
Flying Cloud, with a wheel base of 
124 inches. The 1930 price listed 
opposite “coupe’’ was the price on 
the “sport sedan" of last year’s line 
STUDEBAKER COMMANDER 8-70 
The Studebaker line 
erably revised in the past year. In 
the following Commander compari- 
son, the 1931 prices are those on 
the eight-cylinder Studebaker Com- 
mander 8-70, with a wheel base of 
124 inches, and those for 1930 are 
on the Studebaker Commander of 
eight cylinders and a wheel base of 
only 120 inches. This 
wheeling also has been 


CLOUD 

Sedan 

Coupe 
In the 


1,795 
those 


added 


1931 1930 
Coupe 
Sedan 
Victoria 


1,515 
1,515 
1,695 
Brougham 
STUDEBAKER DICTATOR EIGHT 
Coupe $1,095 
Coupe (RS) 1,150 
1,150 
Regal sedan 1,250 
WILLYS-KNIGHT 66-D 


1,295 


1,495 
1,545 | 
1,545 | 
1,595 | 


$1,795 | 


s | 
was consid- | 


| county 


| Maisel 
year free|~ 


in | 


$1,545 | 


TUSED CAR DEALER TAKES 
THREE-STORY BUILDING’ 


N. J., March Price 
Newark's largest dealers 
located at 226 Central 
1006-1008 Broad St 
today, 


Newark, 3 
Brothers, 
|} in used cars, 
Ave 
at 


*., Moved to 
East 
The 


Kinney 
building was 
built for the Packard Motor Car 
Company of New York. There 
three large floors, a mezzanine and 
a basement. This amount of floor 
space will mean a capacity of over 
200 cars, which can be moved from 
floor to floor 
elevator service. 
Joseph M. Price 
Price have been in 


1911 in New Jersey. Harry B. 
Meyers, formerly of the Hudson 
branch of Price Brothers, 
general manager, and I. R. 
will be manager in charge 


originally 


are 


by seven-ton capacity 


and Alfred A 
business since 


will be 


of sales 


we TH aut 


«»** 


1,695 | 


$1,255 | 
1,315 | 


1,415 | 


Price comparisons on the Willys- | 
Knight line are difficult because of | 


the complete revision which 


taken place in the past year. 


has | 
The | 


current line consists of a six-cylin- | 
der car with a 121-inch wheel base, | 


there were two 
a six-cylinder 


year 
the 


ago 
70-B, 


while a 
models, 


car with a wheel base of 112‘ inches, | 


and the 66-B, a_ six-cylinder 

with a wheel base of 120 inches 
The prices on the 1931 line, 

Willys-Knight 66-D, follow: 


1,095 


De Luxe sedan 

Victoria coupe ‘de 
Prices a year ago were 

WILLYS-KNIGHT 

Touring . cake 

Roadster 

Coach 

Sedan 

Coupe ‘(de luxe). 

Sedan ‘de luxe) ; 

WILLYS-KNIG HT 

Sedan 

Coupe 

Standard coupe 

Roadste1 


luxe)... 
as follows 
70-B 

$975 


BLOOMFIELD A. D. A. HAS 
ANNUAL BANQUET, 

BI omfield, N. J., March 3 
Bloomfield Automobile Dealers As- 
sociation held its annual 
Saturday at the Bloomfield 
Club. Abraham Lehrohoff of 
Bloomfield Auto Corporation, presli- 
dent, opened the affair 


TALKS | 
The 
banquet | 
Elks | 
the } 


and Timothy | 


car | 
the | 
$1,095 


1,195 | 
1,195 | 


* 
aaa 


evisions Felt in Medium hange 


MARMON PHILADELPHIA 
DISTRIBUTOR EXPANDS 


Philadelphia, March 3.—The Mar- 


Philadelphia Company, dis- 
667 Broad St., has 
had its territory expanded to take 
in two new districts of Pennsyl- 
vania, in recognition of exceptional 
results obtained, as the company 
has been handling a greater pro- 
portion of the Marmon factory out- 
pul than any other distributor in 
the country. The new territory 
placed under the direction of thé 
company, whose president is H. L. 
Peterson, is in the southeastern part 
of the state, in and about Cham- 
bersburg, Waynesboro and McCon- 
nellsville, and also in the coal re- 
gions, taking in Williamsport, 
Bloomsburg, Berwick, Wilkes-Barre, 
Pittston and Scranton. The com- 
pany now has supervision of the 
entire eastern half of Pennsylvania, 
the greater part of south Jersey, 
the state of Delaware and the East- 
‘rn Shore of Maryland. 


mon 


tributor North 


To) AS a 
ie li ° 


Tree wheeling 


straight into the 


homes 


of a million prospects 


MILLION 


selected as to 


| 


the full illustrated story 


is—what it does 


it 


E. O'Mara of the Bloomfield Motor | 


Corporation was toastmaster. George 
Roehrle, Belleville, Hupmobile dealer, 
Members of the association 
are Central Motor Car 
Blue Seal Motor Corporation, 
Inc., 
Bloomfield 
Lott Lucchesi 


Mehr- 


Motor 
Corporation, 


| Corporation and the Stewart Chev- 


rolet Company. 


IND. NASH DISTRIBUTOR 
NAMES P. B. SMITH CO. 
Indianapolis, Ind., March 3 
pointment of the P. B. Smith Auto 
Company as an associate dealer has 
been announced 
Shaver, head of the E. L. Shaver 
Company, Nash distributor. The 
Smith company has been in busi- 


iness here for nine years, and until 
|recently had-operated in an outly- 


ing business section. With the 
acquisition of the Nash line, a new 
salesroom was leased at 1525 North 
Meridian St., in the center of auto- 


|moble row. 


MOVE FACTORY BRANCH 
Rochester, N. Y., March 3.—The 
White Company has removed its 
Rochester direct factory sales and 
service branch from 18 Cataract St. 
to larger and more commodious 
quarters at 265 Hayward Ave. 


Company, | 
Bloomfield Auto} 


Motor | 


Ap- | 


here by E. L.| 


Telling the 


baker innovation with compelling force, 


mailing has literally 


dealers. “America’s 


the job, 


Studebaker dealers 


on Free Wheeling. 
in 


policies, evident 


The franchise for Sti 
Wheeling cars may be 


Write me about it, 


(1931 belongs 





\meri 


ink ome, 


how 


fascinating 
covered the 


Friendliest 


are 


Liberal factory 


ever) 


ican) motorists, carefully 


have been presented 


of Free Wheeling 


it does it. 


what 


facts about this Stude 
this huge 


country ... and 


as usual, W ithout one cent Of expense to Studebaker 


did 


bac tory om 


“cashing in’ heavily 


assistance such 


as this is making it easier for them. Liberal factory 


line of Studebaker’s 


famous dealer-written franchise, are making this 


volume business pay Studebaker dealers real profits. 


idebaker’s four great Free 


available in your territory. 


in confidence, 


PAUL 


G. HOFFMAN, Vice President 


THE STUDEBAKER CORPORATION OF AMERICA 
South Bend, Indiana 


to Studebaker 


Builder of Champions 
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Automotive Wage Earners 


N a recent compilation by the Bureau of Census, wage 
earners drawing their support from vehicle manufactur- 
ers totaled 225,583 during the year 1929. The average wage 
paid was $1,620 in 1929. In 1914 the total of these employees, 
which does not include salaried employees, was 263,076, but 
the average wage per annum was only $750. 

In reading these figures it must be borne in mind that 
the wage earners here tabulated are only a minute fraction 
of the people who derive all or part of their living from the 
operations of the automotive industry. They do not include 
factory workers producing parts for the industry, machines 
that are used in factories, service stations, etc., nor do they 


products. The Department of Commerce holds today that 
about one-tenth of the workers gainfully employed draw 
their livings from the automotive industry, directly or 
indirectly. 
ment generally is disastrous, as witness 1930. 


The following are the census figures mentioned above: Chevrolet 


Average Number Average 
Wage Earners 
225,583 
187,910 
197,728 
241,356 
143,658 
210,559 
263,076 


Total Wages 
$365,661,000 
321,664,000 
341,210,000 
406,730,000 
221,794,000 
312,166,000 
197,078,000 


$1,620 
1,710 
1925 
1,688 
1,545 
1,480 


759 


1929 
1927 
1925 
1923 
1921 
1919 


Price Per Pound 


HILE sales of intricate machinery could never be made | Oldsmobile 


on a per pound basis, that ancient relic of barter and 
sale is still a good measuring stick of dollar purchasing 
power, 
that on the per pound basis it is selling today at nearly 36 
per cent. under the price levels of 1924. When the student 
comes to compare the cars of 1924 with those turned out in 


1931, with the innumerable improvements in performance, Viking 
comfort, safety and other characteristics, he realizes that Whippet 


the automotive dollar this year buys at least twice as much 
as it did in 1924. 

Take a typical] example. In the year 1924 the Chevrolet 
sedan, embodying a four-cylinder engine, weighed 2,065 and 
sold at approximately 38 cents per pound. Today the six- 
cylinder Chevrolet sedan weighs about 2,680 pounds and the 
selling price works out at slightly over 23 cents per pound. 

Just one more example: The 1924 Hudson was a six- 
cylinder car, weighing 3,720 pounds, and on the price levels 
of that year cost the buyer 58 cents a pound. The 1931 
Hudson is an eight-cylinder model and the popular closed 
model in the line weighs just over 3,000 pounds. On the 
basis of 1931 prices, the present Hudson costs just under 
32 cents a pound, 

Since we are on this “per pound” subject, it is interest- 
ing to note prices of some of the raw materials that go into 
the fabricating of motor vehicles. The pig iron that forms 
the basis of the most used metal, steel, is selling for $12 or 
thereabouts a ton. Copper scrap is bringing around 8 cents a 
pound. Aluminum scrap sells for 12 cents a pound or around 
that figure. The alloy steels, which are the backbone of the 
modern motor vehicle, will bring anywhere from 2 cents a 
pound upward. 


When the industry slumps the effect on employ- | Austin 


Analysis of the modern American motor car shows Plymouth .. 


The per pound cost of materials and the | **°* 


AUTOMOTIVE DAILY NEWS, WEDNESDAY, MARCH 4, 1931 


SALES OF NINE CARS 
IN ILLINOIS TOP 
THOSE OF YEAR AGO 


(Continued from Page 1) 


1930 
only 12 pe1 


This was a falling off of 
cent. from a year ago 
and a gain of 1.7 per cent. over 
December. The drop from _ 1930, 
compared with a decline of 23.5 per 
sponding month of last year and 
January, 1931: 


ber, 


Feb. Jan 
1930 


102 


Feb. 
1931 
276 
22 
581 
86 
3,046 
159 
15 
139 
341 
48 


Auburn 
Austin 
Buick 
Cadillac 
Chevrolet 
Chrysler 
Cord 
De Soto 
Dodge 
Durant 
Essex 
Ford 
Franklin 
Graham 
Hudson 
Hupmobile 
La Salle 
Lincoln 
Marmon 
Nash . 
Oakland 
Oldsmobile .... 
Packard 
Peerless 
Pierce-Arrow 
Plymouth 
Pontiac 
we eras 
Studebaker 
Stutz 
Viking 
Whippet 
Willys 
Willys-Knight . 
Miscellaneous 
Totals 
Following are 


566 
38 
3.416 
242 
25 
278 
411 
105 
292 
5,253 
37 
125 
178 
135 
69 
44 
106 
172 
160 
270 
148 
53 
34 
284 
376 
50 
297 
30 
25 
112 
140 
62 
43 
13,678 


2,123 
34 

71 
125 
79 

47 

37 


106 


9,772 


the 
year: 


corresponding period of 


1931 
608 
43 
1,030 


1930 
Auburn 151 
Buick 

Cadillac 


Chrysler 
Cord 40 
477 
807 
213 
597 


Dodge 
Durant 
Essex 
Ford . 
Franklin 
Graham 
Hudson 
Hupmobile 
La Salle 
Lincoln 
Marmon 
Nash 
Oakland 


383 
279 
513 
318 
132 
71 
587 
730 
124 
578 

58 

40 
231 
254 
139 


Packard 
Peerless 
Pierce-Arrow 


Pontiac 
Reo : 
Studebaker 
Stutz 


Willys 7 

Willys-Knight 

Miscellaneous 
Totals 


COMING EVENTS 


MARCH 


Switzerland. Eighth Swiss 
International Automobile Show 
7-14—Brooklyn. N. ¥, Automobile Show 
%-14—Wichita, Kan, 
Forum 
11-13—Detroit, 
Association meeting 
22—Los Angeles. Cal. 
Oil Equipment 
Exposition. . 
19-21—San Antonio, Tex. 
meeting, American 
Petroleum Geologists 
40-April 3—Indianapolis, Ind. 
meeting, American Chemica) Society 
MAY 


N. C. Good 


26 233 


6-15—Geneva, 


Mich. 


16- 


and Engineering 


Association 


4- 9—Charlotte, 
vention 

9-Aug. 9—Berlin, Germany. 
Garage Exposition. 
JUNE 

15-19—White Sulphur Springs, 
nual summer meeting, 
Automotive Engineers. 

SEPTEMBER 
2—Atlantic City, 

NOVEMBER 


An- 
of 


Va. 
Society 


N. J. Annual 


per pound price of the cars of 1931 leaves a small margin | 10-12—chicago, 11. Annual meeting, Amer- 


to cover all the skill, workmanship and ingenuity that go 


ican Petroleum Institute, Hote) 
Stevens. 


meeting, American Electric Railway 
Association, — 


1931 | 


180 | 


>| alities. 


the new car regis- | 


embody the thousands of salesmen who distribute automotive | trations in Dlinois for the first two | 
months this year, as compared with | 
last | 


109 | 


Automobile Show at 


Michigan Oi] Men's 





Contemporary Comment 


| 


OW that the smart couturiers of Paris have learned the 

trick of transporting their manikins to Deauville and 

Biarritz via the airplane, we may expect something similar 
on this side of the Atlantic shortly. 

Women are becoming increasingly air-minded in Amer- 
ica and abroad. Five years ago it would have been difficult 
to find a group of women in any industry who, as part of 
their job, would step quietly into a plane for a long flight. 

Tomorrow the very women who have looked upon flying 
as a stunt will be conveyed to business by plane, will be book- 
ing passage for transcontinental tours, will perhaps be buy- 
ing their own sport model planes, and learning to fly their 


own ships. 

As one who has clung to earth tenaciously, who has 
declined flying assignments in as forcible language as one 
employs toward city editors, and who has recently discovered 
how safe and comfortable air travel is, the writer feels that 
she can speak, to some limited degree at least, on the past and 
future of flying as regards the feminine sex. 

I am convinced that my case was typical of a vast ma- 
jority of women in this country. I was fearful of flying. I 
envisaged a moment of horror when the ship leaves the 
ground and soars over the tree tops. Looking down, I was 


3! convinced, would be a dizzying sensation of a most unpleas- 
i9| ant character; landing could be comparable only to the too 
5|swift drop of an elevator, or to the universally familiar 


falling-through-space dream. 
Now I have flown from coast to coast and most of the 
way back—5,000 miles to be exact—and I have discovered 
| these preconceived ideas to be wholly at variance with actu- 
Henceforth.I intend to spread the news to all those 
'timorous women who say. “But, my dear, wild horses would 
'not drag me into an airplane.’’—The Bee Hive. 
7 * x 

HE LAMP, Standard Oil of New Jersey publication, 

estimates that one billion barrels of oil can be taken out 
of the new Gregg field and that in the next six weeks poten- 
tial output will be raised to 200,000 barrels a day. Article 
'says it offers serious threat to the existing price and prora- 
| tion system.—New York Herald Tribune. 


1,332 
79 | 
6,556 | 
471 | 


9,513 | 
79 | 
262 | 
339 | 
306 | 
167 | 
101 | 
187 | 


According to 1931 Ideas 


You won't find a 1929 crank- 
shaft in a real 1931 motor. 
The standards of crankshafts 
have advanced. So have those 
'of timing drives. No engine 
is more up-to-date than its 
valve operating mechanism. 
Study the new timing-gear de- 
signs. You will find nothing; 
more up-to-the-minute than — 
the new Textolite installations. 


There is no compromise with 
accuracy in a good gear drive. 
It is a token of good manu- 
facture throughout the car. 


Vi 
f 


ij 


. i 
Second Annuat 


Sixteenth annua) | 
of | 


Eighty-first | 


Roads Con- | 


Internationa) | 


830-75 


GENERAL ELECTRIC 


GENERAL ELECTRIC COMPANY. SCHENECTADY, N. ¥., SALES OFPICHS IN PRINCIPAL cites 
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-- - RESULTS IN PROFITABLE SALES 


Two months ago the De Vaux was unknown to America’s 24 
million motorists. Today it is a household word —a subject of 
conversation throughout the land. Newspapers and magazines 
in all parts of the world have published the story of De Vaux 
quality, De Vaux value, and De Vaux performance. 


Everywhere, motorists are anxiously awaiting the opportunity to 
inspect and drive the powerful new De Vaux six. This is one 
reason why America’s leading automobile distributors are join- 
ing the De Vaux-Hall forces. 


Sound business judgnfent should prompt you to investigate 
the De Vaux franchise now. Address R. H. Mulch, General 


Sales Manager —or fill in the convenient coupon. 


Confidential Inquiry Coupo 


Prices Start at 
Sir: Please send me complete information on the De Vaux Franchise. 


‘=Qz| ~ rite 


fo. b. Grand Rapids R. H. Mulch, General Agave. 
Sales Manager, De Vaux- 

Hall Motors Corporation, = can 
Grand Rapids, Michigan Now Handling 
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ee of gasoline and other oil prod- of the Standard Oil Gunéent of l PENZIOL NAMES FULLER 
S. 0. of N. J. Co-ordinates 
Huge Motor Trucking Flee 


ucts are now standardized by com- |New Jersey these aviation supply | NORTHERN DIVISION HEAD 
EWARK, N. J., March 3.—The 





-Following crea- 


| A constantly growing arm of the | 
motor truck branch of the oil 


REE ae 


| officials maintain. under their own power. 
} 
bilities of the service have not been | CLASSIFIED ADVERTISEMENTS | in Chicago. He was formerly con- 


nerat tt | trucks represent such a mobile | : 
panies holding membership in ne | service that they can be shifted| Chicago, March 3. 
tion of the new northern division of 
Standard Oil Company of New 
Jersey, 


[National Fire Protection Association ion few ‘days Yo. any, portion 
of Che AGAES SURNORTE VOETEOEY | tne Penzoil, Blair M. Fuller has been 
| named in charge, with headquarters 
motor trucking fleet in the world, 
has co-ordinated these services 


in 
its marketing territory on a basis 
that has effected and is effecting 
ense savings over railroad 
reight charges, it is learned. 
Under the system perfected 
the New Jersey company in the last 
two years, involving the 


consumptive 
communities 
pany, seasonal 
transportation requirements have 
been virtually eliminated. This oc- 
curs largely through development of 
fuel oi] distribution in winter 
months to offset the drop in gaso- 
line demand. 

The truck system of the company, 
according to official estimates, now 
includes between 16,000 and 17,000 
units costing from $3,000 to $12,000 a 
unit. At an average cost of $5,000, 
the indicated capital invested in the 
company's motor trucks and trailer 
equipment would be in the vicinity 
of $85,000,000. 

Approximately one-half of the 
company’s motor trucks are in use 
in the United States, the balance 
being in service in the various for- 
eign eountries supplied with oil and 
products by the Standard’s subsid- 
jiaries. 

Illustrating the extent to which 
truck services have been substituted 
for the use of railroads in transport- 
ing oil products is the official esti- 
mate that from 1926 to the end of 
1930 trucks and trailers operating in 
the state of New Jersey alone hauled 
212,057,679 gallons of gasoline’ the 
equivalent of 1,250,327 rail miles, 
making 47,124 trips in the process. 
The figures do not include all gaso- 
line transported, but merely the mo- 
tor fuel carried by truck on routes 
where rail services had previously 
been used. 

In 1930 the company’s truck de- 
liveries of gasoline alone 
Jersey totaled 152,455,350 gallons, a 
distance of 6,565,943 miles being 
traversed. 

Standard’s motor trucks, operat- 
ing throughout its marketing terri- 
tory in the United States, traveled 
a toal of 22,306,173 miles and de- 
liveresd 610,686,768 gallons of gasoline 
as well as other oil products which 
are not estimated. The company’s 
marketing teritory includes the 
States of New Jersey, Delaware, Dis- 
trict of Columbia, Maryland, North 
and South Carolina, Virginia and 
West Virginia. 

One of the most important 
velopments in Standard’s motor 
trucking services in recent months 
has been the addition of units con- 
structed of aluminum. Use of this 
metal, despite the increased cost 
compared with steel units, has been 
encouraged by its extreme lightness. 
permitting the transport of addi- 
tional gallonage. 

While not generally known, alumi- 
num motor trucks have been in use 
by the company’s Norwegian and 
Swedish subsidiaries for the last 
eight years. State and municipal 
regulations on fire hazards have 
until recently been an obstacle to 
the more general use of aluminum 
tanks for carrying gasoline in this 
country. After a long period of 
tests, Standard of New Jersey is 
supplementing trucks with steel 
tanks with motorized units of the 
new type. The largest addition in 
this regard was the purchase in the 
last few weeks of sixty-eight alumi- 
num trucks for Standard of Louisi- 
ana, a subsidiary. 

The capacity of Standard’s motor 
trucks, including those in 
foreign countries as well as the 
United States, ranges from 350 to 
3,600 gallons, and trucks with trail- 
€rs are in service which carry a 
tota] joad as high as 7,200 gallons, 
Or approximately 42,000 pounds to 
each vehicle. This compares with a 
railroad tank car load of 6,000 to 
10,000 gallons of gasoline. 

If the various states adopted uni- 
form load laws, based on the Hoover | 
code, 
load of 22,000 pounds, it would —_ 
retically be possible to obtain 

maximum load per vehicle of 66, 000 | 
pounds, according to gasoline truck 
+ experts, 
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GEORGIA ‘ADOPTS BILL | | amended before its final adaption, | speed while a provision for a reward | buses, which began several months CHRYSLER JANUARY 


The length of the trucks to be al-| of $25 to informers on persons vio- | ago, became 100 per cent. this week 


REGULATING BUSES | lowed was increased from 33 to 35 | lating the bus laws was promptly 
eee ith oO st electric 
. : feet. Provision was made for the/| stricken out. A clause making it a NE 5. NP: Se SALES TOP YEAR AGO 

tlanta, Ga., March 3 (UTPS).— | transportation of lumber and timber, | misdemeanor to violate the regula- °®% Service and introduction of three 
The Myrick regulatory bus bill, in- iauke We seer aati ek oe oe oa of the commission was also de- | new bus oe M. R. Morrison IN FIVE OF 37 STATES 

: les Try S é yas | leted. é 4 Trans ‘tati /S- 

creasing the power of the Georgia | jvicy y lig manager of the transportation sy : 
Public Service C teat ne tone . ‘ a oad ae Co tem, announced that the new buses 
' € Voramission, nas been | The speed to be allowed trucks| BUSES REPLACE TROLLEYS | will permit speedier and more fre- 
passed by the Georgia state Senate. | was advanced to 40 miles, despite a Quincy, Ml, March 3.—Replace- | quent service and serve traffic terri 
The measute was considerably | determined effort to insert a lower ment of electric street cars by motor tory better than the car system 





New York, March 3.—Retail sales 
of new Chrysler passenger cars in 
thirty-seven states and the District 
~ ~-— vf Columbia in January showed a 
REGIST r Fr ren gain of 18 per cent. over the pre- 

RATION STATISTICS, JANUARY, 1931 man atari tte 
- 9 9 istration returns, now available from 
those states. 

The Chrysler total in tnose states 
| Was 1,395, as against 1,181 in Decem- 
Jersey, Tennessee, Vermont and Wyoming | ber, 1930, and comparing with 2,167 

jin the same states in January, 1930, 
|a decline of 35 per cent. This does 
/not vary greatly from the decline in 
Totals | S#les by the industry as a whole in 
the thirty-seven states and the Dis- 

trict of Columbia for the month. 
Registrations of Chrysler in five 
Alabama | | 6} 9 877 | states in January actually exceeded 
Arizona | f : 423 those in the corresponding month of 
Askamene | ee . ‘ ; ’ ; 7 ee , ‘ 1.249 last year, while in Connecticut sales 
—— - 1337 °! forty-two units equaled those of 
is a = last year. The states in which Jan- 
Delaware | 291 | uary registrations were greater than 


Florida 
Idaho | | ~ ke ae ‘ez ae =o ; 568 | oe & - 3; a Se as 
ee ee eee ee ae ere =. —— — - ——,, : orth Dakota, 15 to 12, an ode 
Hilinois[ 106, —-203;_—=—«103;—S=«183, S136] 9,356 Island, 13 to 8. 
Indiana —~ - ” * i - anaeraoens 3,012 Chrysler sales in twenty-one 
Towa : 5) 85) __ i 57 6] eo 132 | 2,679 | states were greater in January than 
Maine 9 5 13 2| 14 | 303 | in December, while in Iowa they 
Maryland | | 27| 7 18, «10 | ee 59, 1,609 — ine a i two a 
dietetic Sedibicetiandl incase in sisi i ae States in which there was a Jan- 
Minnesota | _ . 41 tl 26 31] ener oxalate 7 | 2,361 uary upturn were Alabama, Arizona, 
__ 12) OB __ 12| 475 | Arkansas, Connecticut, Delaware, 
29 14] | | 56 | 1,983 | Idaho, Illinois, Indiana, Minnesota, 
7 2° 2% 3| ij i 21 &428 | wa 767 | Montana, Nebraska, Nevada, New 
Scions Reeeaer |i — = j ee ee rere . " ee 4 Hampshire, New Jersey, New Mex- 
Nebraska | | 29 cctiemiciiint sche es 89 | 3.183 | ico, North Dakota, Oklahoma, Ore- 
Nevada | | Dear - } 3| 190 | gon, South Dakota, Utah and Wis- 
N. N. Hamp. | 2 | 111 | consin. 
N.Jersey | | a ” ee) 257| ~—«66 8.059; Following are Chrysler registra- 
N.M ic ean me -_— a — E él 2 ae “ai - 563 | tions in the thirty-seven states and 
ane Seaeoe | ‘ ; ci s 7 = | a conaananons ie 5 _ “| District of Columbia for January. as 
N. at 65 | : 1,616 | compared with the corresponding 
_ ‘ ae esepaaiiebeaaoenes Be oie p 
33 | | | 3} § 547 | month of last year and December, 


328| 24 a 7| 6,540 | 1930: 


Service, Springfield, Il., and New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Readers 
section, may obtain these by addressing any of these three companies 
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Buick Dealer Finds Contract Service Pays 
FORD DEALER'S 


Waterbury, Conn., Con- 
cern Considers Plan Ef- 
fective Method of Keep- 
ing Service on Basis of 
An_ Inspection Every 


1,000 Miles 


SPECIAL form of contract 

service has proved an effective 
means of securing and keeping 
service business for the Waterbury 
Buick Company of 17-25 Willow 
St., Waterbury, Conn, The system 
comprises a contract, schedule card 
and coupon book, and gives the 
buyer assurance that his car is kept 
in good condition at all times, as 
well as insuring continuance of his 
patronage. 

The contract system 
by Jack Miller, service manager, is 
based upon the theory that every 
car should be given a thorough in- 
Sspection every thousand miles. The 
buyer agrees to bring his car to 
the dealership at every 1,000-mile 
interval of use, and to pay a cer- 
tain fixed amount for having rou- 
tine service operations performed 
and a complete inspection made. 

After receiving the ten consecu- 
tive service overhaulings provided 
for in the contract coupon book, the 

car owner can have carbon removed 
and valves ground at no further 
charge Loopholes are left in the 
contract to provided for operations 
other than those specified in the 
contract, the car owner agreeing to 
pay extra for this work when ap- 
proved by him 

Mr. Miiler describes the system as 
having brought a large increase in 
service business to his shop, as well 
as doing much to hold service cus- 
tomers for a long period. The terms 
of the contract are as follows: 

1. The buyer of this contract 
agrees to pay for the inspection, ad- 
justment and complete lubrication 
of Buick Model Frame No. 
as described in the schedule of con- 
tract service 

2. The buyer agrees to pay 
other maintenance work, not 
ered by the schedule, when 
work has been authorized by 
buyer 

3. The buyer agrees to bring the 
above described car to seller's serv- 
Ive Station every 1,000 miles, and 
agrees to pay seller the sum of 
every 1,000 miles for completing the 
operations of the schedule as out- 
lined herein. The contract shall be 
in force from the above stated miles 
to and including the next consecu- 
tive 15,000 miles of operation. 

4. The seller agrees to follow the 
contract schedule as shown herewith 

5. The buyer is privileged to bring 
his car to the service station at any 
time for miscellaneous adjustments 
when needed, and the necessary 
work will be performed without ex- 
tra charge if it is in line with sched- 
ule covering this agreement 

6. Should buyer fail to bring his 
car into seller's service station after 
each 1,000 miles or following noti- 
fication from seller, this agreement 
will be terminated. However, buye: 
can be reinstated at later date by 


as explained 


for all 
cov- 
such 

the 


CONTRACT SERV 


to 
ul 

12 Air 
is Were 


14 Adjust 
1s 
6 
17. Replace spark plug 
a 
v 


Adjust 


Remove 


on and adjust on points, replace as needed 


Adjust fan b 


20. Tighten water pump——add solution as needed 


2 on if necessary 
22 
2s 


Adjust steering gear and con 


Adjust opr and clips 


A@jast body bo! 


g shackles 
ts as needed 
ard Body Service Op 


ee boly seeerding to Stand 


and emergen 


basneedied 


24 Servi 


25 Adjust foot y brakes to brake charts 


24 Adjust clut 


27 Road tew f 
rmpleted 


or general performance after work is 


CONTRACT SERVICE INSPECTION JOB CARD 


Inspection # Mileage 


Tested and approved by 


SCHEDULE. FORM used by the Waterbury Buick Company to hold 


. 


| 


Co-operation to Stimulate Confidence 


ATS OFF to every man we see driving 


HH 


he's helping to put “Help Wanted” 
back ou hundreds of factories. 


anew car! Give him a hand, because 


sigas 


He is an asset to laborand business, His new 
car is a symbol of his sound judgment that 
American business will not be less in the 


future than it has been in the past. 


He is not a run-tocover man but a construc- 


Buying a motor car, ove of the largest units 
oli onsumer pure hase he uy , steel« opper . 
aluminum, rubber, paint, fabrics, glass, 


co cine enemas Cid neban 
electrical equipment, labor and countless 


we will aqnie 
other things. He sets in motion activity in 


innumerable diversified industries. 


The 


tionist who deserves the advantages that 
are his by buying now before everybody 
else starts and the dollar drops in value. 
Again we say, hats off to the man with the 


new car! Buy back prosperity! 


Cost of This Ad Is Paid By the Following Concerns 


In the Interest of Business Revival and Prosperity 


Bates-Crumley Chevrolet Co 
Bossier Co. 
W.J Brown Motor Co. 
Howard Motor Co. 


Kayser-Waller-Hetm, lac. 
McFadin Motor Co. 
Morris-Wilson Buick Co. 
Robb Motor Co. 


Roby Motors, lac. 

Wood Motors, Inc. 

Geo. D. Wray, inc. 
Wray -Dickinson, Inc. 


Bogard Welding & Auto Spring Service 
Chain Battery & Automotive — fac 


ROSPERITY reveport 


THIS RE-PRODUCTION of a full-page advertisement was run in a Shreveport, La., newspaper to stimulate 
buying and aid toward bringing public confidence back. Sixteen automotive dealers financed the advertisement 
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COAST CHEVROLET FIRM 
IN EXPANSION PROGRAM 


rvice station, for which 
flat rate charges will 


making the buyer eligible 
balance 


of work accord- Cal. March 3 


A. Smith, 
has moved its new 


San Francisco, 
(UTPS).— Robert 
Chevrolet dealer, 
and used car sales departments to 
California Street and Van Ness Ave- 
nue, where the firm began the Chev- 
rolet dealership many years ago. 
Several thousand dollars have been 


hedule 

ler agrees to clean 
grind the valves at nq 
ge, after the buyer has 
consecutive services. 
agrees to pay for 
in fulfilling the 


Inc., 
the = 


all 
op- 


with exception of 
in connection with 


ication 


the structure. Service and parts 
facilities remain at the Golden Gate 
Avenue and Hyde _ Street 
which location will still be the of- 
fice headquarters for the company's 
operations. 


is Subject to 


by either party at any 


BARBER SALES MANAGER 

FOR MERIDEN MOTORS 
Conn., March 3.—Lewis 
H. Barber, for many years manager 
for Dutee W. Flint of Meriden, 
Inc., Ford dealership, has been ap- 
pointed sales manager for 
Motors, Inc., successor to the Flint 
concern. The Meriden Motors firm 
replaced the Flint agency 
August. Mr. Barber’s appointment 
aS sales manager for the new deal- 
ership became effective February 
20. 


SPERRY W. MINER HEADS 
BUFFALO SALES MANAGERS 


| Buffalo, N. Y¥., March 
W. Miner, an executive 
|} the W. F. Groom Motor 
ition, was elected president of 
Buffalo Automobile Sales 
| ers’ Association at the annual meet- 
ing here last week. Other officers 
elected were Fred R. Boyce, vice- 
president; Donald F. McNerney, 
secretary, and Eric O. Mock, treas- 
urer,. 


Meridan, 


officer of 


the 


spent in remodeling and rebuilding | 


site | 


Meriden | 


last | 


}and during the drive no order 
| more 


3.—Sperry | 
Corpora- | 


Manag- | 


FORD DEALER LEASES 
NEW QUARTERS IN N. J. 


March 3.—The New 
Jersey Motor Company of 315 Cen- 
tral Ave., Ford dealer, of which 
Joseph C. Watson is president and 
William G. Fitzpatrick secretary, has 
leased two properties for a term of 
years, containing approximately 17,- 
000 square feet, for showrooms and 
garage, at 243-245 Central Ave. and 
26-28 Dey St., adjoining. The lessee 
will take possession May 1 upon 
completion of remodeling the Cen- 
tral Avenue property for a show- 
room 


Newark, N. J., 


Cc. T. FOXWORTHY FOURTH 
IN FORD SALES CONTEST 

Indianapolis, Ind., March 3.—A 
silver cup has just been awarded 
to Claude T. Foxworthy of the Roy 
Wilmeth Company by the 
Motor Company in recognition of 
his winning fourth place in the na- 
tional sales contest staged by Ford 
dealers throughout the country. 

Mr. Foxworthy, who has spent 
more than ten years with the Wil- 
meth Company, was topped in the 
contest only by salesmen in New 
York, Chicago and Detroit. 
forts centered on individual deals, 


than one car was taken, 


said, 


NORTH BERGEN CHEVROLET 
DEALER OPENS BRANCH 
West New York, N. J., March 3.— 
William Hufnagel’s new 
branch has been opened at 4766 
Boulevard, this town. Hufnagel is 
Hudson county’s veteran Chevrolet 
dealer, with salesrooms at 5089 
Beuleyard, North Bergen. 


| for 
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Ford | B: 


His ef- | 
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SERVICE PAYS 


Racine, Wis., Concern Also 


Uses Modern 
Methods 


AINTAINING a complete servicg 
department and conducting mod- 
|ern merchandising methods has en- 
abled Frank H. Applegate, Racine, 
| Wis., Ford dealer, to operate a suc- 
cessful business. The service station 
conducted by the Applegate concern 
is one of the best in this section of 
the country. It is equipped to give 
service to all types of automobiles 
and has an area of approximately 
| 18,000 square feet. 
| Ten service men are employed by 
| the company, and all are experts and 
trained men. The concern offers a 
free inspection service at all times. 
It also is equipped with a depart- 
ment for the cleaning of all parts 
before a mechanic works upon them, 
Eight special service jobs are of- 
fered by the company, ranging in 
price from 75 cents to $7.65, and in- 
cluding lubrication, washing and si- 
monizing. 

These services are numbered, so 
that it is only necessary for the 
| patron to refer to the particular job 
he wishes done by its number, 
| Twelve salesmen are maintained by 
|the company. The concern is a firm 
believer of advertising, both news- 
paper and direct mail. It also en- 
gages in unusual merchandising and 
advertising plans from time to time, 
which result in much favorable pub- 
licity 

For example, at one time the 
|company displayed three Ford 
; models in the lobby of one of the 
leading downtown theaters for an 
eniire week. ‘Thousands of people 

viewed these automobiles during the 

week, and a number of fine pros- 
pects were secured through this 
stunt 

The concern ran 
vertisement in the daily paper, call- 
|ing attention to the theater lobby 
display. This advertisement was in 
the form of a regular eight-column 
newspaper page and carried a ban- 
ner headline, “Applegate Shows 
Fords at Venetian.” The rest of the 
page carried items of interest con- 
cerning the type of service offered 
by the company, as well as pictures 
of several of the newest Ford models. 

Stunts of this kind have proven 
excellent advertising for the Racine 
firm. The company maintains a 
free towing service and operates two 
service trucks, one for quick calls 
around town and the other for tow- 
ing wrecks 


FOURTH FORD DEALER 
NAMED IN BRIDGEPORT 


Bridgeport, Conn., March 3.—In- 
corporation papers have been filed 
Central Motors, Inc., 1081 Bar- 
num Ave., which becomes the fourth 
Ford dealership in Bridgeport. A 
new showroom building, 40 x 40 feet, 
nearing completion, while the 
of the former Central 
Garage Will be used as_ service 
rooms. Authorized capital is $50,- 
000. The incorporators are Hepburn 
Duncan, Frank Koget, Stephen 
H. Lucas and Louis and Henry N. 
Watcke. J. Gray Kennedy, formerly 
sales manager for Guilbeau Motor 
Company, downtown Ford dealer- 
ship, has been appointed to the 
same position with the new concern. 





a full-page ad- 


building 


S. M’CAMMON JOINS 

ALLIANCE FORD CONCERN 
Alliance, O., March 3.—S. S. Mc- 
veteran of the automobile 
industry, has joined the Lechner 
Motor Car Company, new local Ford 
and heads the commer- 
cial sales department. For the past 
ten years he has been connected 
with the Dodge dealer here. 


E. C. BOCK IN HAVANA 
East Orange, N. J., March 3.—Ed- 


| ward C. Bock, secretary-treasurer of 


the Bock Machine and Garage Com- 
pany, Nash dealer here, is taking @® 
rest in Havana, 
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Passenger Car Equipment and Accessories | New Dealers 
| Appointed 


| 
| ARIZONA 
Studebaker—Thurman 
| strong, Bay. 
Auburn—Hamilton 
tributor), Tucson, 


CALIFORNIA 

| Studebaker—E. L. Bonhote, St. 
_| Helena; Fort Sumpter Garage, Mari- 
' | posa; Duren’s Service Station, Sui- 

}Sun; J. A. Harrah, Pittsburg. 
Hudson—A. W. Thresher, Gridley. 
Auburn—S. C. Sonnocksen, Berk- 
| ley, 
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FLORIDA 

Studebaker — Musebeck Brothers, 
Fort Lauderdale. 

Hudson — Springer 
pany, Hollywood. 

Auburn—N. O. Penny & Sons, Ine. 
| (distributor), Miami; Harmon-Keen 
Motors, Inc., Orlando. 
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Graham-Paige—Orme Auto Com- 
pany, Ince., St. Anthony. 
ILLINOIS 

Studebaker — Fluckiger Motor 

Company, Rock Island: Glen E. 

| Ewins, 


Cas | VS 
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VS 


Wil | Ster Gab | Carlock; Dwight Motor Car 


Gab | Company, Dwight; G. W. Evert, Ga- 

Ss lena; Lacon Auto Service, Lacon. 
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ee | Auburn—Valley Auto Sales, Spring 

Gen | et Guzaldo Auburn Company, 
am y| Chicago; Foreman Auto Sales. Chi- 

Gen | cago; Fine-Thomas Motor Sales. 

Cen |i Lov | | Chicago; Breen Motor Sales, La 
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_Eat | Lov | _Nash—Willits Nash, Inc., Highland 

a | Park; Willits Nash, Inc., Hubbard 

Pes | Woods; Arbeiter Motor Sales. Mur- 
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IOWA 
Studebaker — Kewin 
pany, Griswold. 
Hudson — Batterson 
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KEY TO ABBREVIATIONS 
USED IN THIS TABLE 


WIRE WHEELS 


Bimel—Bimel Spoke and Auto Wheel Co., 
Portland, Ind 

Budd—-Budd Wheel Co., Detroit 

MotoW—Motor Wheel Corp., Lansing, Mich. | 

Day—Dayton Wire Wheel Co., Dayton, O 

K-H—Kelsey-Hayes, Detroit, Mich 

?Using both Kelsey-Hayes and Motor Whee) 
Corp. 


Mur—Murphy Varnish Co., Newark, N. J. 


Rin—Rinched Mason Co 
Val—Valentine & Co.. New York city. 
*Various lacquers used 

tUsing both Ditzler and Pratt 


STOP AND PARKING LIGHTS 


BATTERY 

DR—Delco Remy Corp Com- 

Ex—Electric Storage Battery Co., 
phia. 

Nat—National Lead Battery Co., Paul, 
Minn. 

Pre—Prest-O-Lite Co., Indianapolis, Ind. 

USL—U 8 L Battery Corp., Niagara Falls, 

7 


Philadel- 
& Lambert 


St. 

SPEEDOMETER 
AC—AC Spark Plug Co., Flint, 
NE—North East Appliance Corp., 


Cor—Corcoran Lamp Co. 


Mich. 
Gui—Guide Lamp Corp., 


Roches- 


Ind. 
Mich. 


Anderson, 


ter, N. Y. 
Ste—Stewart-Warner 


Chicago. 
Var—Various makes 


CLOCK 


Borg—Borg Clock Co. 

Elgin—Elgin Watch Co. 
Jag—Jaeger Watch Co., 
NH—New Haven. See Phi. 
Phi—Phinney-Walker Co., 
Ster—Sterling Clock Co., 

Wal—Waltham Watch Co., 
*Optional. 


FUEL GAUGE 
AC—AC Spark Plug Co., 


Flint, 


Specdometer 


Mich. 


Corp., 


New York city. 


New York city. 
La Salle, Il. 
Waltham, Mass, 


K-S—King Seeley Oorp., Ann Arbor, Mich. 


Mot-M—Moto Meter Gauge and Equipment 
and La 


Corp., Long Island City, 
Crosse, Wis. 

Pieree-Arrow uses both 
Beeley. 


U 


LOCK 


Aut-L—Electric Auto-Lite Co, 


BS—Briggs-Stratton Co., 
Blos—Blossom, Delco-Remy 
derson, Ind 


Sn eaeenes Specialty Co., 


N. Y., 


8. and King 


Corp., 


Holmesburg, 


Toledo. 
Milwaukee. 


An- 


DE "Delco- -Remy Corp., Anderson, Ind. 


Her—Hershey Mfg. Co., 
Sha—Shaler Lock Co., 


Chicago. 
Milwaukee, Wis. 


Yale—Yale & Towne Mfg. Co. 


SPARK PLUG 


AC—AC Spark Plug Co., Flint, Mich. 
Gha—Champion Spark Plug Co., Toledo, ©, Philadelphia, 


N ; 
Wil—Willard Storage Battery Co., Cleve- 
land, O. 
*Various makes—Exide, 
Remy and USL. 
**Both Exide and Delco-Remy used. 
HEAT INDICATOR 


AC—AC Spark Plug Co., Flint, Mich 
Mot-M—Moto Meter Gauge and Equipment 
Corp., Long Island City, N. Y., and La 
Crosse, Wis. 
Ste—Stewart-Warner Speedometer Corp. 
Ster—Sterling Clock Co., La Salle, Il. 
US—U. S. Gauge Co., N. Y. C. 
**Using boh U. S. and AC 
CIGAR LIGHTER 
*Cigar lighters in many cases are optional 
equipment, and are not standard on all 
models; the names of lighters shown in- 
dicate the makes supplied to various car 
makers. 
Cas—Casco 
Conn. 
NE- ener East Appliance Corp., Roches- 
ter, N. 
een AND VANITY SETS 


GR—Grand Rapids Metalcraft Corp., Grand 
Rapids, Mich. 
Lin—Linden. 
VS—Van Sicklen Corp., Elgin, 1. 
Tern—Ternstedt Mfg. Co., Detroit, 
Cuno—Cuno Engineering Corp., 
Conn. 
*Various makes. 
BODY FINISH 


Ditz—Ditzler Color Co., Detroit, Mich. 


Willard, Delco- 


Products Corp., Bridgeport, 


Mich. 
Meriden, 


Hal—C. M. Hall 
Ind—Indiana La 


Ind 
JB—The Jno. W. 
Columbus, O. 


Lamp Co., 
mp Corp., 


Brown Lamp 


SAFETY GLASS 


Security, 
Triplex Safe 
Libbey-Owe 


Sec 
Tri 
LOF 


Dup—Duplate Corp 


Inde 
Optional 


Indestructo 
Opt 
**__Using 

Using both 
*--Using both L- 


Kel— 
craft Corp., Gr 
*Optional. 


both L- 


ty Glass Co 
ns-Ford. 


structo Glass 
O-F 
O-F 

HEATER 


and Rapids, 


Detroit, 
Connersville, 


and Inde 
Se@urity nad Duplate, 
and Duplate. 


Mfg. Co., 


product of General Motors. 


Corp. 


structo 


Kelch made by Grand Rapids Metal- 
Mich. 


**Not standard equipment on Cadillac V-12. 
BUMPERS 


ASP—Alloy Steel 


Bad—Badger Mfg. Corp., 
Bif—Biflex Corp., 


Buck—See Cen. 
CG 


Cen—Central Brass & Fixture Co., 


Products 


Waukegan, 


Milwaukee. 
Il. 


Cc. G. Spring and Bumper Company 
Spring- 


field, O. Also makers of Buckeye bumpers. 


Eat —Eaton, Axle and Spring Co., 


Detroit. 
e 3 


land, O” 


Gen—General Spring and Bum 
Stan—Standard Steel Spring 


Cleve- 


Ste—Stewart-Warner Speedometer Corp. 
Wol—Wolverine Bumper & Spec. Co. 


Duc—E. I. du Pont de Nemours & Co., +Extra equipment. 
: *Qptionpsl, _ 


#Not standard equipment | 


SHOCK ABSORBERS 


Gab—The Gabrie) Company, Cleveland 


Hou—Houde Engineering Corp., 
a ae 

Lov—Delco Products Corp., Dayton, 

Mon—Monroe Auto Equip. Mfg. Co., 
roe, Mich 

Sim—Simplex Reboard Clips. 


TRUCK DEALER MOVES 
TO LARGER QUARTERS 
Plainfield, N. J., March 3.—The 
Moore Garage and Trucking Com- 
pany, dealer in International trucks 
and Chrysler cars, has opened its 
new home at 1426 West Front St. 
There are two specially constructed 


oO. 
Mon- 


driveways to the repair and storage | 
which has a frontage of 100} 


garage, 
feet and a depth of 117 feet, with a 
storage capacity of between seven- 
ty-five and eighty trucks. Two 
large display showrooms occupy 
either side of the drive-in gas de- 
partment. Moore's trucking com- 
pany has been in business for the 
last thirteen years, and now oper- 
ates a fleet of twenty-one trucks, 
making local and long-distance 
hauling. 


/ 


Buffalo 


INCREASE BUS 7 *XES 
Columbia, 8S. C., March 3 
| posal to raise the license fees 
| charged trucks operating on the 
| highways of the state, to reach the 

| private- owned business trucks. as 

'well as the certificated carriers 
operating for hire, and to produce 
| approximately $1,500,000 additional 
revenue for the state, was proposed 
by the state railroad commission at 
a hearing before the Senate com- 
mittee on roads, bridges and ferries 
considering proposed legislation tor 
the taxation and regulation of motor 
buses. 

There are 26,000 trucks in the 
state, using the highways, said W. 
W. Goodman, superintendent of the 
| motor transportation division of the 
| railroad commission, and there are 
}only twenty-nine certificated car- 
riers. He expressed the opinion that 
the certificated carriers are suffi- 
ciently taxed, their taxes averaging 
approximately 10 per cent. of their 
gross earnings, 3 


A pro- 





~the 
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DELCO ANNOUNCES NEW Solderin 
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Sanding and Polishing 
Machines 


The following is the second of a 
series of articles prepared by E. W. 
Windsor, manager, industrial 
sales department, the Sherwin- 
Williams Company, Cleveland, O. 

This is a subject that every one 
in the auto painting business should 
be interested in, particularly those 
shops that do any body repair work | 
as the day is not far distant when | 
flexible shaftsanding and polishing 
machines will be as common, yes, 
as indispensable, as good spray! 
painting equipment. | 

There seems to be an undercur- 
rent of skepticism on the part of 
trade as to just what these | 
machines will and will not do. It 
is our purpose to try to clear up 
some of the misunderstanding that | 
exists and then present some gen- 
eral facts on the operation and 
maintenance as_ represents good 
practice 

The first 
these units are only 
cleaning up and smoothing the 
metal, plus the added adaptability | 
of polishing out *the lacquer 
enamels. They are not built or 
sold to serve the purpose of sand- 
ing the surfacer. Some day that 
will be possible, we venture to pre- | 
dict in consideration of the rapid 
strides of progress, development and 
refinement during the past year 
or two. Today, however, the sur- 
facer must be sanded manually. 

There are varous types and maker 
permitting a wide choice in the se- 
jection of a machine or 
to fully cover a range of usage and 
price After you have determined 
upon your general requirements, 
then place your problem in the 
hands of two or three reliable manu- 
facturers for the best possible solu- 
tion of your individual needs. But, 
whatever one you finally decide up- 
on, be sure you follow that manu- 
facturer’s directions, as he should 
know best just how this machine 
performs most efficiently. 

There probably will be opposition 
to ihe general adoption of this labor- 
saving equipment on the part of 
certain ultra-conservative people, 
but this can only serve to tempo- 
rarily handicap its progress. Any- 
thing that is economically scund 
will surely win its place in the age 
of machinery. We are reminded of 
some brush painters who said they 
never would go into lacquer finish- 
ing and spray painting, who now are 
in it 100 per cent. So, let us ap- 
proach this subject with an open 
mind weighing possible  disad- 
Vantages as well as the advantages, 
and carefully measuring the possi- 
bilities for better, quicker workman- 
ship labor a vital 
necessity these competitive days. 

there are two general types—the 
Specialty units and the combination 
machines. In other words, you can 
buy machines that are recommended 
just for sanding the metal, and an- 
other, to be used only for polishing, 
or you can purchase a combination 
or inerchangeable machine which 
equipped with the necessary acces- 
sories, may be employed for both the 
sanding and the polishing opera- 
tious 

Maty 


sales 


basic principle is that 


at a iower cost, 


he larger shops use two 
individual machines, one in their 
metal finishing department, where 
they prepare the surface, removing 
rust, smoothing welds, etc., and an- 
other in their paint shop for lacque: 
polishing. Smaller shops will use 
the single combination machine 
that permits a variable speed con- 
trol which is essential, because the 
sanding operations require high 
speed and the polishing low speed 
I'his control of speed is accom- 
plished through two systems, one 
by means of countershaft pullys 
providing the required spindle speed 
the other type via a direct drive in 
which the flexible shaft rotates at 
the speed of the motor, but the 
“speed is regulated through a series 
of gear reduction heads. ‘To secure 
Saiisfactory results in drum and, 
disk sanding, and in rubbing and 
polishing lacquer enamels, the ma- | 
chine must be set to operate at the 
proper speeds specified for each in- 
dividual operation. 


vl 


| recommendations 


intended for |, 


machines | 


For metal finishing, buffing 
grinding and wire brushing general- 
ly, a speed of 3,450 to 3,800 r. p. m 


is used. For general metal sanding, | 
For rubbing and drill- | 


1,725 r. p. m 
ing, a range of 860 to 1,000 r. p. m. 


|For polishing with wax or polishing 


compound, the speed varies from 
1,150 to 1,750 r. p. m. The variation 
is dependent upon the particular 
make and model of machine. The 
manufacturer will supply specific 
particularly 
adapted to his unit. 

In addition to a flexible shait, 
the unit should have a swivel mount- 
ing. yreater elasticity is possible 
where the shaft tilts up and down 
and is light in weight. 

It is understood of course that the 
finisher must exercise the usual care 
in building up his surface as these 
mechanical helpers can not be ex- 
pected to even up sloppy workman- 
ship. 

The disk should be applied in a 


slightly tilting position which en- | 


to follow 
vi- 


ables the disk or 
curved surfaces and 
bration. 


pad 
eliminates 


Use a firm, slow, swinging motion. 


If the disk is laid flat against the 
panel it will have a tendency to 
crawl. On the other hand, if held 
at too sharp an angle, rings will re- 
sult. 

Special care 
when working 
mouldings, edges, 
other curved surface, so as not to 
burn through the finish. Until an 
operator has acquired the necessary 
technique, he had better use manual 
labor around the mouldings and 
windows. Operate the 
with the flexible shaft in as straight 
a line as possible from motor, in 
order to prevent short bends. You 
will not only obtain better work- 
manship, but preserve the life of the 
equipment. 

It is considered good practice to 
start on the outside of a pane] first 
working around the outer 
then toward the middle, 
overlapping the edges of the parts 
previously rubbed or polished. A 
little experience serves to bring con- 
fidence in ones ability to obtain 
smooth uniform results 

It must also be remembered that 
not all rubbing and polishing com- 
pounds are suitable to be used in 
connection with these machines, 
Some compounds can be reduced 
with water, others gasoline. Ask the 
salesman if his compound can be 
used advantageously for machine 
work as well as hand rubbing. Also 
ask if the material is soluble in 
water or gasoline. In any event, the 
compound must be thinned down 
more than is necessary for hand 
work. Because of the difference in 
compounds well as the various 
lacquer enamels, no definite rules 
can be set up. 

Generally speaking, will 
consistency of heavy soup. 
thicker it is, the less required. The 
higher the speed of the disk, the 
less needed. Too much compound 
causes gumming and chattering, 
which spoil perfect results. While 
the compound can be applied by 
dipping the pad into the compound 
a sponge dipped into the com- 
pound and then spread on the lac- 


must be exercised 
close to or 


reveals or any 


as 


be a 
The 


it 


upon | 


machine | 


surface, | 
always | 








THERMO-COUPLE 
SWITCHES 


DELCO 3-ENGINE THERMO- 
COUPLE SWITCH 


The Delco Aviation Corporation, 
Dayton, O., a division of the Bendix 
Aviation Corporation, has _ just 
brought out two  thermo-couple 
switches to.be used in connection 
with engine temperature indicators 
on 


AS-1002, respectively. 


| cult. 


g Allegheny Metal 


By KENNETH T. MacGILL 
Joseph T. Ryerson & Son, Inc., Chicago 


Allegheny | 


commodity 


With the advent of 
metal] an important 
in industry, the problem of solder- 
ing it has been given much consid- | 
eration. To those who have at-| 
tempted it for the first time, the 
process might seem unusually diffi- | 
As a matter of fact, Allegheny | 
metal can be soldered easily and 
well. Soldered joints have shown as | 
high as 8,000 pounds per square inch | 
on tensile pull tests. 

A knowledge of the physical prop- 


as 


|erties of both Allegheny Metal and 


| difficulty met with in soldering this 


solder is a help in overcoming any 


|} metal. Some of the properties which 
| make Allegheny metal so desirable 


‘ 


two and three engine planes.) 
| They will be known as AS-1001 and | 


| 
Silver contacts in the switch re-! 


duce the drop in voltage to the min- 
imum, it is claimed, and terminals 
are provided for connecting one in- 
strument to two or three engines. 
The mounting dimensions are 
same as the small standard switch 
It weighs 6 ounces 


quer surface is better. If enough 
compound is not used, burning 
likely to happen, as the paste serves 
as a lubricant as well as an abra- 
sive. After the pad has operated 
on a surface it should be dry and 
clean. The pad can be cleaned by 
scraping with a knife or sandpaper 
while running, but must be 
used at all times to keep the pad 
surface free of dirt, wax or 
drift on the pad will, of course, 
cause scratches. Whenever the pad 
should come in contact with foreign 
matter, be sure to clean the pad 
thoroughly. 

The sheepskin polishing cover 
can be slipped over the polishing 
pad without removjng the cloth 
cover, but in doing so make sure 
that all strings are carefully and 


is 


care 


the | 


grease. 


securely tucked in to prevent their | 


flying, causing scratches in the 
panel being finished 

These flexible shaft machines can 
be used to advantage for many 
other jobs in the shop through the 
use of certain interchangeable ac- 
cessories. One is an emery wheel 
for grinding down weldings and 
sharpening tools. Another is a wire 
scratch brush to remove paint or 
rust around moldings and crevices. 
A tapering sanding cone can be 
used to get into rounded corners 
and the different places. And, last 
but not least, a chuck for driving 
drills, reamers, etc 

A good machine purchased 
through a reliable source of sup- 
ply, used properly, according to the 
maker’s directions and used for 
every possible occasion, will not only 
quickly pay for itself, but become 
as indispensable as the spray gun 
or compressor 


to use, such as its resistance to 
chemical action and its low ratio of 


| thermal conriductivity (being only 48 | 


per cent. of iron) are directly op- | 
posed to the properties which make 
ordinary soldering easy. 

The strength of a soldered joint 
is built up to a large extent by the 


|} soldered are free from 


the work is apt to be 
overcome this a special Allegheny 
metal solder and an Allegheny 
metal dairy solder have been de- 
veloped. These not only have 
greater strength than the ordinary 
solder, but are completely liquid at 
lower temperatures. The tempera- 
tures used in ordinary soldering 
heat the entire width of the seam 
to a point where these new solders 
will penetrate the seam and form 
the necessary ffllet on the reverse 
side. 

In order to secure these results, it 
is understood that the part to be 
oxide and 
grease, otherwise the solder will not 
adhere. On account of the high 
resistance of Allegheny metal #6 
chemical corrosion, ordinary fluxes 
do not properly etch the surface, so 
a& special flux has been developed 
which accomplishes this result. On 
account of the tendency of flux acid 
to attack Allegheny metal, it is 
necessary that the workman, when 


faulty. To 


FILLET at front and rear of seam adds strength to soldered joint 


fillet, which should be formed on 
the back of the seam as well as the 
front, where the soldering iron is in! 
contact with the metal. To secure 
such full penetration, it is, of course, 
necessary that the full width of the 
seam be heated to a point above the 
complete liquidation point of the) 
solder. Appreciating the slowness 
with which Allegheny metal con- 
ducts heat, it is obvious that to 
solder, using ordinary grades of 
solder, either greater heat must be 
used on the soldering iron or the} 
travel of the soldering iron slowed 
so as to give sufficient time for the 
full width of the seam to attain the 
proper temperature, 

Both of these methods are ob- 
jectionable as they make the opera- 
tor deviate from his usual practice, 
and unless he is unusually skilled 


INTRODUCES MATED 
GEARS FOR FORD 


thoroughly 
soapy or 
that the 
metal will 


the job is compleed, 
wash all surfaces with a 
soda solution in order 
finish of the Allegheny 
be spoiled. 

Tests have shown that a soldered 
joint with one sixty-fourth inch of 
solder between the surfaces has 
much greater strength than a 
job where the surfaces are only 
sweated together. It is evident that 
if the two surfaces to be soldered 
are tightly clamped together, neither 
the flux nor the solder can pene- 
trate. Care should be taken if the 
two pieces must be clamped in 
order to hold them, that a thin 
spacer or a slight crimp is put in 
the metal at the point where the 
clamp is placed in order to insure 
sufficient space for both the flux 
and solder to penetrate. 


ratio. In addition to giving the 
model A Ford a higher top speed, 


| the installation of the speed ratio 
gears is said 


to bring a very no- 


ticeable reduction in the vibration 


|of the car, particularly at average 


| driving 


MATCHED PINION and ring gear 
for model A Ford 





Automotive Gear Works, Inc.,! 
Richmond, Ind., is marketing mated | 
drive and pinion gears for the model | 
A Ford. They are made in a spe-| 
cial speed ratio of 33-11 to 1, as 
well as in the standard 37-9 to 1 


speeds. Motor speeds are 
lower for any given road speed, and 
an improvement in gasoline econ- 
omy is effected, it is claimed. The 


| gears are machine-mated, both for 


quietness and tooth contact. They 


| are tagged with the correct setting, 


this test, to insure 
proper adjustment without loss of 
time én installation. The gears are 
made from upset forgings of 34 per 
cent. nickel steel, and copper-plated 
blanks and the pinion as_ bur- 


aS shown by 


| nished. 


AERONAUTICS BRANCH ISSUES 
TWO NEW BULLETINS 

The United States Department of 
Commerce, aeronautics branch, has 
issued two new bulletins. Aeronau- 
tics Bulletin No. 5 is titled “Air- 
ports ana Landing Fields”; Bulletin 
No. 7-A covers “Airworthiness Re- 
quirements of Air Commerce Regu- 
lations for Aircraft.” 


CUMULATIVE NEW PASSENGER CAR REGISTRATION STATISTICS, FEBRUARY, 1931. 


Illinois 
m.,'30 


States 


| Titimots 68} 206, 102; 356; 
1,730 | 08 173] 


160, «370; 


147| 
278| 


2569] 159) 
3416] 242) 


124 13) 43; 137 


53; —=‘A| CBA, SC*=“i‘«TV'Y 


40! 
105| 


244 
292 


482 | 
411 | 


15} 


30| 


341 | 48) _307/ 8 
50] —«-297 25) 


134! 
178) 


130 
~ 135) 


9,772 


92} 199 


~ 112, «14 62) 43| 13,67 
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Equipment - “= - Development 


Two Spray Painting Units 
Announced 


Gleason Introduces Machine NEW DEVICE MEASURES 


For Rough Cutting Spiral 


Bevel 


Gears 


NEW GLEASON MACHINE for rough-cutting spiral 


bevel 


Gleason Works, Rochester, N. Y., 
announces a new hydraulically op- 
erated machine for rough-cutting 
spiral bevel gears. It is said to re- 
duce the time for this operation by 
60 per cent. The machine is en- 
tirely automatic. 

The machine is arranged for mo- 
tor drive only. 
1,500 or 1,800 r. p. m. 
speed motor is used for 


constant 
the cutter 


A 5-horse power 


gears 


drive, and can be supplied by the 
customer or furnished with the 
machine. An individual 3-horse 
power 1,000 or 1,200 r. p. m. motor 
is required for the hydraulic unit 
and coolant pump. 

Standard equipment includes one 
index plate, full set of speed-change 
gears, cutter gage, automatic stop 
hydraulic power unit (less motor). 
Cutters and arbors are not included 
in the price of the machine 


Revival of Car Buying 
Seen in New England 


(Continued from Page 1) 


cent, in 1930 sales from 


the preceding vear. 

Registration of new cars in Maine 
in January actually showed an in- 
crease over the first moutuh of 1930, 
amounting to 303, as against 214 a 


year ago a gain of 41 per cent. 
Maine also registered a big gain 
over December, when sales were 156 
the increase being 94 per cent. 

Connecticut registrations in Janu- 
ary were 1,337, as against 1,223 in 
December, up 9 per cent., and com- 
paring with 1,564 a year ago, a de- 
cline of 14 per cent. 

Rhode Island reported registra- 
tions of 312 new passenger .cars in 
January, as against 521 in the pre- 
ceding month, off 39 per cent., and 
comparing with 379 a year ago, a 
drop of 17 per cent. 

Vermont registrations were 140 in 
January, as against 153 in December, 
a decline of 8 per cent., and com- 
paring with 222 in January, 1930, a 
falling off of 36 per cent. 

Registrations of new cars in New 
Hampshire in January were 111, as 
against 113 in December, off 1.7 per 
cent., and comparing with 127 in 
January a year ago, a decline of 13 
per cent. 

Following are the January new car 
registrations in the five New Eng- 
land states thus far heard from, 
with comparisons with the corre- 


those of , 


sponding month of last year and the 

preceding month 

Dec 
1930 

1,222 
§21 
156 
153 
113 


2.165 


Jan 

1930 

1.564 
378 
214 
222 
127 


Jan 
1931 
1,337 
312 
303 
140 
111 


Connecticut . 
Rhode Island 
Maine . 

Vermont 

New Hampshire... 


Totals ..2,203 2.506 


GRAMM CHANGES POLICY ; 
ADDS TWO DISTRIBUTORS 


Delphos, March 3—-Gramm Motors 
has appointed Bennighof-Nolan 
Company of Evansville, Ind., which 
company operates in thirteen coun- 
ties in Indiana, twenty-two counties 
in Kentucky and ten counties in 
Illinois, with over fifty dealers in its 
organization, and the North Ohio 
Motor Company of Cleveland, which 
operates in twenty-one counties in 
Ohio and has over sixty dealers in 


their organization, as distributors. 

Gramm also announces the adop- 
tion of a new sales policy, whereby 
the factory deals only direct with the 
distributor. All 
under the distributor must deal di- 
rect with the distributor. 


dealers operating | 


CAMBER AND CASTER 


t-ver Camber and Caster 
Gauge 


NEW We 


In order to check toe-in and | 

toe-out, 
| with 
| these 


camber and caster 
maximum _ accuracy, 
measurements should 
be taken at the point of con- 
tact of the tire with the road, 
which represents true run- 
ning alignment. 

This principle is used in the new 
Weaver camber and caster gauge. 
It is claimed to eliminate inaccura- 
cies due to variations in the rim or 
felloe. If desired, however, the gauge 
can be applied to the felloe or rim, 
using the two horizontal arms pro- 
vided 

To measure camber, the front end 
of the car is jacked up and a line 


|is drawn on the tire with the tire 


With the top center tooth 
on line on tire, the 
gauge is raise’ or lowered until the 
top bubble shows level. The bottom 
center tooth is now placed on the 
line and the pointer adjusted, as 
shown, until the bubble on pointer 
shows level. Pointer indicates de- 
grees of camber. 

Caster of each front wheel is de- 
termined by measuring camber of 
wheel when turned 30 degrees to 
left and 30 degrees to right, using 
angle indicator, and taking the dif- 
ference in readings, which is the 
caster for that wheel 

Gauge is sold complete with tire 
marker and angle indicator 


P. M. HELDT ADDRESSES 
BUFFALO SECTION S. A. E. 


Cleveland, O., March 3.— The 
“History of the Internal Combustion 
Engine’ was the subject of an 
illustrated paper presented this eve- 
ning before the Buffalo section of 
the Society of Automotive Engineers 
by P. M. Heldt, technical editor of 
Automotive Industries. The meet- 
ing was held at the Hotel Statler. 


marker. 
of the gauke 


BRANCH CELEBRATES VICTORY 


Indianapolis, Ind., March 3.—Offi- 
cials and employees of the Pure Oil 
Company's Indianapolis branch cele- 
brated the winning of the divisional 
sales contest with a banquet and 
entertainment at the Hotel Antlers 
here. M. M. Hill, division manager, 
was toastmaster; M. E. Coulter, dis- 
trict manager, delivered the address 
of welcome, and J. L. Blue of the 
engineering department from the 
Columbus, O., office, was another 
speaker. 


lit is 


ad 


Beach Automatic Spraycoater 


Willard C. Beach Air Brush Com- 
panp, Harrison, N. J., have devel- 
oped two new units in spray equip- 
ment, the BS Featherweight pres- 
sure feed cup gun and the auto- 
matic Spraycoater. 

The Spraycoater is useful in fac- 
tories where small parts can be 
placed in trays, which are passed 
through the spraycoater on a con- 
veyor. The spray shuts off auto- 
matically as the nozzle passes back 
and forth over the edge of the work. 
The spray coating can be regulated 
from a control on the side while the 
machine is in operation. 

The pressure feed cup type gun 
permits the use of material at just 
as heavy consistency as used in the 
pressure feed production machines, 
claimed. The manufacturer 
also states that in operation mist. 
fog or fumes are greatly reduced 
due to the ability to use material of 
heavy consistency. 


NEW MUFFLER CATALOGUE 
ISSUED 
The Simmons Manufacturing 
Company, Cleveland, O., has issued 
a new catalogue which covers a 
complete line of replacement muf- 
flers for cars and trucks 


NASH SALES GAIN 
IN ALL SECTIONS 


(Continued from Page 1) 


distributing points the country over, 
as announced by C. H. Bliss, sales 
manager of the company. 

“During the week ending January 
17, our records show a general in- 


crease in sales at all distributing 
points of 7.87 per cent. over the cor- 
responding period in 1930. For the 
week of January 24 they were 15.05 
per cent, greater, for that ending 
January 31 they were 13.57 per 
cent., and for that ending February 
7 they were 25.22 per cent. greater 
tnan a year ago,” Mr. Bliss de- 
clared. 

“Retail deliveries of Nash cars 
show an increase each week begin- | 
ning with the week of January 11, | 
over the corresponding periods a 
year ago. Every indication points 
to further increases based on the 
steady mounting of unfilled orders 
accumulating in the hands of the | 
Nash organization. 

“This graphic illustration of in- 
creasing public demand is based on 
the actual deliveries of new cars, | 
and we feel that it is an accurate 


| tion which closed here tonight 
| very successful. 


Beech Featherweight Pressure Feed 
Cup Gun 


barometer of improving business 


| conditions. 


“While the Nash Motors Com- 
pany, furthermore, have always en- 
joyed the reputation of being build- 
ers of high quality merchandise, the 
fact that today their present line of 
sixes and eights is by far the finest 
line of automobiles they have ever 
produced and embodies features 
found only on cars selling at very 
much higher prices, places the Nash 
organization in the best position in 
their history to take advantage of 
improving conditions in the auto- 
mobile industry.” 


STARTS 
SALE OF NEW CARS 
Oswego, N. Y., March 3.—The 
annual automobile show of the Os- 
wego Automobile Dealers Associa- 


OSWEGO SHOW 


was 
Every dealer exhib- 
iting reports sales, with good 
pects in view for future sales. 
optimistic spirit displayed at the 
show tends to prove that business is 
turning the corner, and that sales 
of cars in this section will show an 
improvement over those of 1930 


pros- 
The 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


Cumulative New Commercial Car Registration Statistics, February, 1931 
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Olds Motor Works 


“I read the Automotive Daily News in 
New York and Chicago, and you are to be 
@ongratulated on the very fine work of 
your paper.” 

Cc. L. McCUEN, 
Director of Engineering 


Peerless Motor Car Corp. 


“In my opinion the Automotive Daily 
News fills a want long felt by men in 
this business. 

“It is gotten up in convenient form for 
a quick glance at the news of the day 
and, although I do not always have time 
to read it, I at least make it a point to 
look over the headings and glance through 
any articles that I feel might interest 
me 
“I can frankly tell you that I would 
miss this publication.” 

S. R. THOMAS. 
Chief Engineer. 


Buick Motor Co. 


“I always look over each issue with 
considerable interest, and appreciate get- 
ting the up-to-date information from time 
to time.”’ 

KINGSTON FORBES, 
Assistant Chief Engineer 


Oakland Motor Car Co. 


“IT have been very much pleased with 
the service you have rendered in the past, 
arid especially so during the New York 
Show.” 

W. R. MILNER, 
Body Engineer 


Chrysler Corporation 


“In regard to service rendered by the 
Automotive Daily News at the New York 
Show, I certainly appreciated very much 
reading this paper, and found that it cov- 
ered the situation very completely in all 
its various phases and lines.” 

HARRY T. WOOLSON, 
Chief Engineer, 


Marmon Motor Car Co. 


“The writer wishes to state that your 
pene is read every day. Every page is 
»oked over and items of interest care- 
fully noted. The editorial column, pas- 
senger car registrations and all engineer- 
ing items are of a great deal of interest. 

“The Engineering Department copy of 
your paper is then sent to the department 
proper to the men who are interested in 
this type of news 

It is the writer's personal opinion that 
your paper is of decided value to men in 
the automotive industry.” 

GEORGE H. FREERS, 
Chief Engineer 


Pierce Arrow Motor Car Co. 


“I do find it well worth reading and 
particularly appreciate your summary of 
new models and similar technical infor- 
mation. I also find it is well worth while 
as a business barometer and statistical 
record, even if it is not intended as such.” 

K. M. WISE, 
Director of Engineering 


| Among Ou 
Engineers 


Quick propagation of engineering news is just 
as valuable to engineers as sales material is to 
sales managers or dealer news to dealers, but 
executive engineers are interestd not only in 
engineering papers, new products, new methods 
of manufacture, but in the general news of the 


industry. 


Every executive wants to know as quickly as 
possible what is going on in every branch of the 
automoitve industry and he gets that service 
through Automotive Daily News—hence the 
wide acceptance of this publication among 
executives in engineering, sales, administration, 


distribution and service. 


Study this publication editorially and you will 
find that because of quick, accurate and speedy 
coverage of all branches of the industry it 
possesses a high degree of reader interest. 


Automotive Daily News 
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Bendix-Westinghouse 


motive Daily News and I believe it 
the only publication that gives the lat 
word concerning the automotive indud- 
try.” 


“I make it a point to read the ‘eg 


8. JOHNSON, JR., 
Chief Engineer. 


Gramm Motors, Inc. 


“I believe all of us in this organiza- 
tlon read the copy of Automotive Dally 
News. It usually reaches my desk th 
afternoon of the day it is received and f 
pass it on then to the other members i 
the organization.” 

WILLARD J. GRAMM, 
Vice-President and Chief Engineer. 


LaFrance Republic Corp. 


“You are to be congratulated upon the 
very complete and comprehensive automo-e 
tive home gathering agency and for the 
general make-up of your paper. The oné 
thing which perhaps interests me most fs 
the tabulation of registrations and speci- 
fications, although the news will run @ 
close second from the standpoint of in- 
terest.” 

E. 0. HOLMGRAIN, 
Chief Engineer, 


Graham Paige Motors Corp, 


“I generally read it every day, but d 
not see every page. I am most [ecosestel 
in the descriptions of new cars and new 
devices described and illustrated.” 

LOUIS THOMS, 
Chief Engineer, 


Auburn Automobile Co, 


“Automotive Daily News comes to m 
desk every day, and I look over ever 
page of it with a great deal of interest. 

“The parts which particularly interest 
me are the news items of what is going 
on in the industry, as I find that these 
items are right up to the minute. I also 
enjoy reading the editorials by Chris 
Sinsabaugh and the pages covering new 
devices which are continually being de- 
veloped. . . .” 

H. C. SNOW, 
Chief Engineer, 


Federal Motor Truck Co, 


“I have made it a point to read each 
day's issue. I see practically every page 
of each day's issue.” 

G. B. INGERSOLL, 
Chief Engineer, 


Murray Corp. of America 


“I am glad to assure you that the serv- 
ice you gave was beyond criticism. Your 
paper was in my hands every day, and it 
served its purposes in every way.” 

A. E. NORTHRUP, 
Chiet Engineer, 


THE ADVERTISER IS SERVED BEST BY THE PAPER THAT SERVES BEST 
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